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Abstract
This paper aims at analyzing, from an empirical point of view, the relationship between product
market competition and economic growth, using the data on multi-factor productivity for a panel of 20
OECD countries over a period 1995-2005, and considering the role of the distance from the technological
frontier in the growth process.
|Section A examines the impact of economic freedom and of the distance to frontier on the level and
on the growth rate of multi-factor productivity. The analysis distinguishes between the indicators of business
freedom and trade freedom, as proxies for the competitive pressures coming from domestic market and from
foreign market. Then, trade liberalizations are more beneficial for the countries far from the frontier, because
they can exploit the opportunities given by international trade also in order to adopt the existing technologies
developed by the advanced economies. On the other hand, business liberalizations are more advantageous for
the countries close to the frontier, because the elimination of regulatory barriers increases the possibility of
entry in the market and then rises the potential competition to the incumbent firms.
Section B studies the effect of product market regulation, employment protection legislation and of
the distance to frontier on the level and on the growth rate of multi-factor productivity. Product market
liberalization as well as labour market deregulation determine an increase of total factor productivity:
moreover, the interaction of market rigidities with the distance to the frontier mostly displays an innovation-
enhancing effect, since the positive effect of market liberalizations on TFP is higher for the countries close to
the frontier, where the existing technology level would reinforce the incentive for innovation.
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1.1 Introduction
This paper presents an empirical analysis of the relationship between product market
competition and economic growth for a panel of OECD countries: in particular it wants to study
whether specific policies aimed at improving product market competition have a positive or
negative impact on productivity growth, in order to derive some indications about the design of
competition policy in a growth-enhancing perspective. Clearly, this topic assumes a specific
relevance for the case of Europe, because of the productivity slowdown occurred in the last fifteen
years with respect to USA. While the European Union registered a growth rate of total factor
productivity always higher than the United States during the second post-war period, from the
second half of nineties it has recorded a growth rate of total factor productivity lower than the USA.
This is frequently explained by the lack of structural reforms for product and labour markets in the
European Union with respect to the United States. For this reason, it can be interesting to verify
whether product market reforms expected to increase the degree of competition can raise the growth
rate of productivity, as well as to observe whether policies aimed at reducing both product and
labour market rigidities may improve the growth performance of an economy.
The empirical literature about the relation between product market competition and
economic growth has shown an important development in the last few years for two reasons: firstly,
because the elaboration of new models of endogenous growth has induced the need of an empirical
verification of the new theoretical predictions: secondly, because the political debate on the most
appropriate economic policies for sustaining long-run growth also requires some indications
regarding the impact of liberalization policies and deregulation reforms on the growth rate of total
factor productivity.
In general, the empirical estimation of the relationship between competition and growth
presents some technical issues that have not been completely solved in the existing empirical
literature on the topic. For this reason it is worth to examine the main problems occurred in these
studies and to consider some of the adopted solutions before exposing the empirical analysis
presented in the next chapter. In particular, we will consider two aspects. The first element is the
difficulty to introduce in the empirical analysis a specification correspondent to the results of the
theoretical models previously discussed, with reference to the identification of the relevant
variables: this limits the concrete possibility to empirically test the conclusions coming from the
existing and diverging theoretical models. In general, the issue regards both the dependent variable
and the explanatory variable, but it is more difficult to be solved for the second one. A second
aspect worth to be considered is the opportunity to introduce, for the explanatory variable, an
interaction term regarding the distance from technological frontier, in order to study whether and3
how the impact of competition on growth may change depending on the technological gap between
the observed country or industry and the country or industry which is the technological leader, as
suggested by a recent literature on endogenous growth.
Then, a key issue in the empirical analysis of the relationship between competition and
growth is the identification of the explanatory variable, since it is necessary to choose some
measures of product market competition which can proxy the variables used in the theoretical
models. For this reason, the following empirical analysis is divided in two sections: in the first one,
market competition is proxied by some measures of economic freedom, and in particular of
business freedom and trade freedom; in the second one, the relevant variable is the index of product
market regulation, computed by OECD for non-manufacturing industries and moreover we explore
the hypothesis of an interaction between product and labour market rigidities. After the presentation
of these two analyses, in the last section we provide a comparison of the main results obtained for
each study, both in order to draw some considerations about the choice of the explanatory variable,
and in order to develop some conclusions about the implementation of various growth-enhancing
policies.
1.2 The identification of the dependent variable
In the existing literature, the dependent variable of the model (the growth rate of the
economy) is generally defined by the growth rate of total factor productivity, which is also preferred
to the growth rate of GDP. The choice is clearly explained by the purposes of the study. In
particular, we are interested in analyzing how competition can affect, through the incentives for
innovation, the main source of economic growth, which is technological progress. Then, in this
perspective, the total amount of inputs employed in the production process is not relevant and the
variations of the quantity of capital and labour should not be considered. For this reason the growth
of total factor productivity, which includes any output growth which is not determined by an
increase of production inputs, is an appropriate indicator for the improvements in the state of
technology. Of course, the estimates of TFP growth, since they depend on the computation of a
residual growth rate after considering the variation of inputs, are not univocally definite but they
may change according to the weights assigned to each production input (capital or labour) in
evaluating the relative contribution to the growth rate of GDP.
Another solution for the dependent variable, proposed by some studies focused on the
relation between competition and innovation, is to use some measures of innovative output, such as
patenting activity or innovation counts. In general, a measure of patenting can be an adequate
choice for the dependent variable, given that the patent is the main instrument provided by4
intellectual property law in order to protect the final result of an innovative activity. But two main
objections must be considered.
The first one is about the heterogeneity of patents: they have very different values depending
on the potential usage of the patented idea, then a merely quantitative indicator of the number of
patents would not be an appropriate solution. For this reason, some studies (Aghion, Bloom,
Blundell, Griffith and Howitt, 2005) propose as dependent variable a measure of citation-weighted
patents. Given that the value of a patent depends on the exploitation of its knowledge content for
further innovative output, the importance of each patent is weighted according to the number of
times it is cited by other patents. This approach also allows to take into consideration the knowledge
spillovers coming from innovative activity: this is quite important for theoretical reasons, given that
the positive externalities due to the diffusion of new ideas are key elements in the endogenous
growth literature in order to explain the overcoming of the issue of decreasing marginal returns to
capital.
The second objection concerns the incomplete diffusion of the patent as a means for
protecting intellectual property: while patents are very common in some sectors (such as
pharmaceuticals), they are relatively rare in other industries (for example in software industry). This
observation is very relevant because it discourages the usage of patenting counts as measures of
innovative output: it wouldn’t make sense to employ an indicator which is adequate only for some
industries but not for other ones. For example, a very important antitrust case on innovation activity
and intellectual property, such as the Microsoft case, doesn’t present any patenting issue, given that
the exclusive exploitation of this innovation depends on the secrecy of the source codes employed
by the software
1.
These observations show that a measure of patenting activity cannot be a good dependent
variable for the model and that TFP growth must be preferred to it. Of course, this doesn’t exclude
the possibility to employ an indicator of patenting activity as a control variable in the empirical
analysis, given that patent protection, even only for some industries, is an important incentive for
inducing investments in R&D and then for promoting innovation. So it is reasonable to assume that
TFP growth is positively correlated to patenting measures, since patents contribute to the advance
of technological progress.
1 Indeed, as described in the previous chapter, the key point of the dispute between Microsoft and the European
Commission regarded the possibility for the competitors to know the interface information of Microsoft Windows in
order to guarantee the interoperability between the operating systems for personal computers and the operating systems
for workgroup servers.5
1.3 The identification of the explanatory variable: product market competition
On the opposite, many issues regard the identification of one (or more than one) adequate
proxy for the explanatory variable, because of the difficulty to measure the degree of product
market competition. Most theoretical models use the Lerner index as an indicator of market power
and then the inverse of Lerner index as a measure of competition. But this index cannot be used in
the empirical analysis, neither at a firm-level, nor at an aggregate level, because of the possible
endogeneity of the regressor with respect to the dependent variable. In particular, Aghion, Blundell,
Griffith, Howitt and Van Reenen (2005), studying the relation between competition and innovation
at a firm level, measure the Lerner index as the following ratio:
turnover




But, as it is correctly observed, this measure of Lerner index, depending on the turnover and
on the operating profits of a firm, shows a problem of endogeneity, because there is a possible
reverse causality between the multi-factor productivity of a firm and its profit margin. In fact, the
firms with a higher productivity may increase their profit margins, either because they expand their
market share and market power with respect to other firms of the same industry, or because they
exploit the economies of scale coming from an increase of the amount of output produced. Then it
is necessary to verify the possibility to use other existent measures of competition or, if it is not
possible, to define the appropriate econometric technique in order to solve the endogeneity problem
of the Lerner Index.
For example, other possible measures of competition proposed in the IO literature are
market share, Herfindhal index, concentration ratio, firm size. But these indicators of market
structure necessarily require a previous definition of the geographic and product market, given that
they can be determined only with reference to a given specific context. After defining the market, it
is possible to identify the firms operating in that market and then compute the market share of each
firm, as well as the Herfindhal index for the industry and the concentration ratio for the firms with
the largest market share. In this perspective, market definition is fundamental for determining the
degree of competition existent in a particular market: indeed, once defined the market structure, a
related indicator of product market competition is computed in order to explain, as a final objective,
how competitive pressures influence the incentives of firms for innovation.
But this approach for market definition may imply some difficulties due to firm
heterogeneity, especially for firms belonging to the same industry and supplying the same product.
For example, some firms of an industry may operate in international markets, while other firms may
sell only in domestic markets. In this case, different market definitions may imply diverse results6
for the measure of product market competition, depending on whether or not the reference market is
defined as a domestic one or as an international one
2.
On the basis of these observations, it is clear that a priori market definition may determine
erroneous results for the individuation and the computation of some related indicators of market
structure, such as market share, concentration ratio or Herfindhal index. As a consequence, it is not
appropriate to employ these measures of product market competition for the analysis of the relation
between competition and growth. Moreover, another argument against this choice is due to the fact
that the measures of market structure previously proposed are not always monotonic with respect to
the degree of competition (Boone, 2000). On the contrary, the Lerner index doesn’t imply this
problem.
Then, it is necessary to use the method of the instrumental variables in order to obtain a
measure of competition, correlated with the economic rents obtained by firms, which produces
effects on total factor productivity through an indirect way (that is via the impact on profit margin),
without being influenced by TFP.
1.3.1 The identification of the explanatory variable: economic freedom
In some empirical literature, when it is not possible to use the inverse of Lerner Index as an
explanatory variable for the discussed endogeneity problem, product market competition is
instrumented by measures of economic freedom, as computed by different organizations or
foundations. In general, these measures of economic freedom, which are defined on the basis both
of qualitative judgements and of statistical data, are not correlated to the dependent variable (the
growth rate of TFP). This means that economic freedom can influence the growth rate of TFP but is
not affected by it. Given the importance of this assumption for the choice of the instrumental
variable, it is worth to discuss the possible objections to the reliability of the hypothesis.
A political economy consideration (Pitlik, 2008) suggests the existence of a possible causal
relationship between growth and liberalizations, because the macroeconomic performance (even
2 On the contrary, this problem doesn’t apply for the definition of the relevant market, as it is usually employed
in competition policy analysis, in order to identify the economic context where to evaluate the behaviour of specific
firms. As described in the previous chapter for the abuse of dominance, the implementation of competition policy
involves a case-by-case definition of the relevant market, given that antitrust authorities must examine the conduct of
single firms in order to verify whether a collusive agreement or a dominant position may compromise competition. The
definition assumes the analysis of the supplied product and the individuation of the substitute goods and it is aimed at
individuating the set of possible competitors for the firm. This evaluation is determinant for the final judgement about
the competitive or anticompetitive nature of the activity of a firm, but it is anyway proposed for a specific firm and then
it allows to take into account the peculiarities of each undertaking.7
conditioned to the type of political regime) can have an impact on liberalization processes, either by
increasing their opportunity during a recession, or by making them more difficult (also because less
urgent) during a boom. As a consequence, the indicator of economic freedom could be endogenous
with respect to the growth rate of the economy.
Anyway, this is not enough for excluding the use of economic freedom as an exogenous
regressor. In fact, this reasoning essentially takes into account a short-run macroeconomic
performance, as explained by the growth rate of GDP. On the opposite, the effects we are interested
in, regarding the causal relationship between competition and growth, are related to a long-run
macroeconomic performance, as determined by the growth rate of total factor productivity. Today’s
market structure, influencing the incentives for innovation, produces its effects on long-run growth,
and then the ex ante determinants of liberalization processes should not be relevant from this point
of view.
Nevertheless, the usage of economic freedom indexes may however induce some misleading
results, depending on the way they are prepared. In fact, these indicators frequently collect many
different aspects (business freedom, trade freedom, financial freedom, freedom from corruption,
property rights enforcement, government size), which identify a dimension larger than (and then
different from) product market competition.
However, the broad and eclectic coverage of the economic freedom indicator is not a
determinant point against the employment of this index: in fact, when the method of instrumental
variables is implemented, through the technique of two-stage least squares, the chosen instrument
must be something different from the variable of interest. So, the generality of the economic
freedom index is not a problem unless it questions the key elements of a good instrumental variable:
the correlation with the variable of interest; the absence of a direct correlation with the dependent
variable, but only an indirect correlation through the variable of interest. About the first
requirement, the correlation between competition and economic freedom is clearly shown in the
studies which follow this strategy (Griffith and Harrison, 2004): a country with a higher degree of
product market competition also enjoys a greater economic freedom. But, regarding the second
aspect, a problem can arise if, due to the various components included in the computation of the
economic freedom index, some of them are correlated to the growth rate of the economy, for
example because an economy growing faster may better promote the degree of financial
development.
For this reason, in principle, the specific indicators of economic freedom could be more
appropriate than the general index, because they are more directly related to the variable of interest.
But the practical use of the individual indicators can give meaningless results in statistical terms,
especially when the index is defined on the basis of a qualitative judgement, formulated in a8
comparative way with respect to the situation of other countries. In those cases, since the relative
position of each country in the rankings of a specific aspect of economic freedom is frequently
unchanged, this sometimes implies the assignment of the same score, notwithstanding the
improvements occurred over time. As a consequence, the coefficient of a specific indicator of
economic freedom may result not statistically significant, especially with reference to the within
variation, simply because of the scarce quality of the data.
Finally, the indicators of economic freedom show an advantage, because they have been
collected for a large number of countries and also for a significant time series, so they can be
usefully employed, in a dynamic efficiency perspective, for an analysis of the determinants of total
factor productivity. On the contrary, very few indices of product market competition, differentiated
by country and over a time series, are available in order to be employed for a dynamic analysis.
1.3.2 The identification of the explanatory variable: product market regulation
An alternative way to measure product market competition is to observe the market rigidities
that can negatively affect the degree of competition in the marketplace. For this purpose, various
market rigidities can be taken into consideration, such as the barriers to entry or to exit, the vertical
integration of an industry, the presence of public ownership, the pricing of a natural monopoly, the
existence of collusionary agreements or the dominance of a firm in the market structure. All these
market rigidities can limit competition in different ways: for example, the vertical integration of a
given industry may produce some foreclosure effect on the other possible competitors; the barriers
to entry exclude the potential competition coming from new entrants; the existence of a strong
component of public ownership may reduce the initiative of private firms; the pricing of a natural
monopoly can impose a welfare loss for consumers. In order to have a broad overview of the
obstacles for perfect competition in the marketplace, we can summarize all these aspects of market
rigidities in a general concept of product market regulation, which can be considered as an inverse
of product market competition.
Some indicators of product market regulation have been elaborated by the OECD in the last
few years: so they can be used in order to define, from the negative point of view, the degree of
product market competition in an economy or in an industry. In particular, an economy-wide
indicator of product market regulation, called PMR, has been computed by the OECD for 1998,
2003 and 2008 and it is employed in the study by Nicoletti and Scarpetta (2003); but the
unavailability of such index for a significant time series doesn’t allow to implement it in order to
observe properly the long-run effects on economic growth.9
From this point of view, a better solution is given by the industry-specific indicators of
product market regulation, also elaborated by the OECD but only for some non-manufacturing
industries: in particular, we can consider the index of product market regulation for Energy,
Transport and Communication sectors, named ETCR. This is available for a time period between
1975 and 2003 and collects the data for seven industries, that is electricity, gas, airlines, rail, road
freight, post and telecoms. This index provides a sufficiently long time series in order to observe the
effect of regulation on productivity growth and in fact it has been employed in some recent studies,
such as the paper by Aghion, Askenazy, Bourlès, Cette and Dromel (2009). But it is referred just to
some networks industries and then it cannot be considered as an appropriate indicator for the whole
economy.
However, this doesn’t exclude that the regulation in the observed network industries can
have indirect effects on the whole economy, simply because the firms involved in such non-
manufacturing industries supply some intermediate goods or services which are used as inputs for
production in the final sector of the economy. This observation is perfectly consistent with the two-
sector structure of the economy in endogenous growth models, where we usually assume perfect
competition in the final sector and market imperfections in the intermediate sector. So this implies
that an empirical analysis using such indicator for product market regulation can capture not only
the direct impact of regulation in energy, transport and communication sectors, but also the indirect
effect of regulation on the whole economy.
Moreover, this idea about the indirect impact of the regulation in intermediate industries on
the whole economy has been exploited for the construction of another indicator of product market
regulation, called as regulation impact (RI). More precisely, the indices of regulation impact are
sectoral indicators that measure the “knock-on” effects of the regulation in non-manufacturing
sectors on all the sectors of the economy. Of course, this impact depend on the extent of the anti-
competitive regulation in non-manufacturing sectors as well as on the importance of these sectors as
suppliers of intermediate inputs for the final sector. Then, for a given final sector k, the regulation
impact in time t is computed as follows:
jk
j
jt kt w NMR RI  
So the indicator RIkt is a weighted sum of the indices of anti-competitive regulations, as they are
observed in each non manufacturing sector j supplying some inputs for the production process. The
weight wjk measures the total input requirement of final sector k, for the intermediate inputs
provided by the non-manufacturing sector j.10
1.3.3 The identification of the explanatory variable: firm entry in the market
In the previous section the identification issue for the explanatory variable has been tackled
on the basis of a static view of competition: all the proposed measures of product market
competition assume an analysis of the existing market conditions and then exclude a consideration
of the possible evolution of the market. For example, the Lerner index requires a computation of the
profit margin obtained by the firms currently operating in the market, as well as the Herfindhal
index presupposes a determination of the market shares owned by the present firms. But, as
suggested by the theory of contestable markets, competition strongly depends on the barriers to
entry that may prevent the access of new firms to the market. Then an analysis of the degree of
competition must consider not only the existing market situation, but also the possibility of entry in
the market. For this reason the most recent empirical literature on competition and growth, in order
to identify the explanatory variable of the model, prefers to employ a measure of entry and then
aims at examining how entry may affect innovation and productivity growth.
Moreover, this approach is also consistent with the basic theoretical argument explaining the
positive effect of competition on growth. The entry threat by other firms may induce the incumbent
firms to invest in innovation and to improve their productivity, in order to deal with the competitive
pressures coming from new firms with a higher technological level. In particular, the type of entry
which may foster innovation among the incumbent firms is the so called greenfield entry, that is the
creation of a new establishment by a foreign firm which brings all the necessary technologies and
exploits its know-how for operating in the new market. Indeed, it can be reasonably assumed that a
foreign firm is willing to enter a new market only if it is closer to the technological frontier than the
existing firms, because in this way it can successfully tackle the current market competition. This is
the reason why entry of foreign firms may produce incentives for innovation even more than the
competitive pressures from the other firms already operating in the market.
A first empirical study on the escape entry effect, as a determinant of innovation and
productivity growth, is proposed by Aghion, Blundell, Griffith, Howitt and Prantl (2004), who
examine the relation between entry and productivity growth using a micro-level panel of British
establishments in 166 four-digit industries in the manufacturing sector between 1980 and 1993. In
this case the explanatory variable is the variation in product market entry due to a series of
regulatory reforms, enhanced in particular by the implementation of the Single Market Program
promoted by the European Union. The authors want to estimate the following relationship:
ijt t i jt ijt t E Y         
where i indicates incumbent firm, j denotes 4-digit industry, t defines years. In particular, foreign
firm entry Ejt is measured through the change of the share of industry employment in foreign plants,
given that the variation of this measure is driven by entry of new foreign plants or by entry of11
foreign producers via take-over, as it is clarified by the correlation between the share of
employment in foreign plants and the foreign direct investments into UK in the considered period.
The main problem related to the identification of entry as an explanatory variable is its
possible endogeneity with respect to TFP growth, since the decision of a firm to enter a new market
may depend on the expectations regarding future productivity growth in the industry. Then it is
necessary to instrument entry through some variables corresponding to exogenous policy changes
able to affect entry but without direct effects on productivity growth. More precisely, Aghion,
Blundell, Griffith, Howitt and Prantl (2004) use indicators of three-digit industries expected to be
strongly or moderately affected by the reforms related to the implementation of the EU Single
Market Program. Then, looking at the results, the coefficients for the explanatory variable are
always positive and significant, but the coefficient for the change in foreign plant employment
measured by OLS is sensibly lower than the coefficient computed for the instrumental variable, as it
was expected because of the negative endogeneity bias. This means that foreign entry has a positive
effect on growth of total factor productivity among the incumbent firms.
A more complete treatment of the endogeneity problem for the entry variable is provided by
Aghion, Blundell, Griffith, Howitt and Prantl (2009), who consider a wider set of instruments,
always corresponding to exogenous policy changes in UK. Indeed, during the 1980s and early
1990s, the United Kingdom provided an ideal framework for analyzing the effects of product
market reforms on productivity growth because, in addition to the European policies already
presented about the SMP, many country-specific reforms were promoted: the large-scale
privatization program organized by the Thatcher government, allowing entry in many previously
state-owned firms, and the policy interventions by the UK Competition Authority following
investigations in merger and monopoly cases. Then the authors distinguish three categories of
instrumental variables (one for EU policies, two for UK policies) and instrument greenfield foreign
entry using these exogenous policy reforms by two-stage least squares. Moreover they employ other
explanatory variables, such as an indicator of import penetration and a measure of competition
based on the profit margin of incumbent firms (substantially similar to Lerner Index). The
coefficients for foreign entry, import penetration and profit margin are always positive and
significant, for different measures of firm performance (growth of labour productivity, growth of
total factor productivity and patent counts). But, apart from the wide set of instruments and control
variables, the most interesting innovation of this study is the introduction of an interaction term
between foreign entry and distance from the technological frontier, as explained in the following
section.12
1.4. The interaction term for the explanatory variable
A recent literature on endogenous growth theory, based on Acemoglu, Aghion and Zilibotti
(2003), followed by some empirical works, such as Aghion, Burgess, Redding and Zilibotti (2008)
and Aghion, Blundell, Griffith, Howitt and Prantl (2009), indicates the distance from technological
frontier as a key element in order to define the type of policy to be implemented for encouraging
economic growth. In particular, it suggests an imitation-based economic policy, intended to exploit
the results of the existing innovations, for the countries which are far from the technological
frontier, while it proposes a selection-based economic policy, aimed at increasing the degree of
competition, for the countries which are near to the technological frontier. As long as a country
presents a low level of technology, it can exploit imitation in order to promote technological
progress; but, as soon as it attains the technological frontier, it cannot take advantage of imitation
but it has to support innovation, by investing in research and development, in order to elaborate new
ideas and invent new products or improve the quality of the existing ones.
This principle, if supported by empirical analysis, could be useful for the design of
economic policy in the European Union, given that the productivity slowdown is often attributed to
the lack of an appropriate policy, able to promote technological progress through innovation.
Indeed, from the second post war until now, the important process of convergence of Europe with
respect to USA was sustained by an economic policy strategy, based on capital accumulation and
imitation of existing technologies. But this strategy cannot be considered anymore as the
appropriate one, once the European countries have reached the technological frontier. Then,
according to this view, the European Union should focus its growth strategy on innovation, and so it
should enhance product market competition in order to give the right incentives for innovation.
These observations may have a practical relevance for the empirical studies on economic
growth because they suggest that the effect of product market competition on economic growth may
change depending on the distance of the country or of the industry from technological frontier. The
appropriate way to consider this aspect is to introduce in the specification of the model an
interaction term, given by the product of the indicator of product market competition by the distance
from technological frontier. Contrarily to the non significant coefficients sometimes computed for
the single explanatory variable, this interaction term allows to obtain some interesting and
statistically significant results, improving the explicative capacity of the model.
In particular, Aghion, Burgess, Redding and Zilibotti (2008) analyze the effects of the 1991
Indian Liberalization and show how the same reform may affect very differently various industries
depending on the distance from the technological frontier. They define the pre-reform distance xis to
the Indian technological frontier as the ratio of state-industry labour productivity in 1990 over the
highest state-industry labour productivity in the same year. Then they employ an interaction term13
including the technological gap xis for the liberalization dummy dt . The panel regression estimates
the following function:
      t s i t t i t i t s i i t s i t s i u d r r d x t y             
where yist is a 3-digit state-industry performance outcome expressed in logs, αis is a state-industry
fixed effect, βt is a time fixed effect, γi t is an industry time trend, rit is a labour regulation measure.
The results of the empirical analysis show a positive and statistically significant coefficient
of the interaction term between xis and dt : given the definition of the distance to technological
frontier, it means that the positive effect of liberalizations on the performance outcome is greater the
higher is the value of the ratio, that is the closer to technological frontier the industry is. In
conclusion, the study states that liberalization increases productivity, investment, output and profits
especially in the industries which are close to the technological frontier.
This result is intuitively explained on the basis of the following reasoning. In the industries
close to technological frontier, liberalizations which reduce entry barriers and increase the degree of
competition induce firms to innovate, because this is the only way to survive in the market. Then,
liberalizations enhance innovation and productivity growth especially in the technologically
advanced industries. On the contrary, in the industries far from the technological frontier, a higher
entry threat due to a liberalization process disincentives investments in R&D and then discourages
innovation, because an increase in the entry threat decreases the expected pay-off from innovating.
A similar outcome, regarding the distance from technological frontier and product market
reforms, is presented in Aghion, Blundell, Griffith, Howitt and Prantl (2009), who study the effects
of entry on incumbent innovation and productivity, taking into account the heterogeneity across
industries. In particular, they use an unbalanced panel of domestic incumbent establishments in 180
four-digit UK industries over the period 1987-1993, in order to estimate the following relation for
the multi-factor productivity or, in an alternative specification, for the labour productivity:
t j i i t t j i t j t j t j t j u X D E D E MFP                     
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In this analysis, the distance to the technological frontier Djt is characterized as the distance
of incumbents in each UK industry to the equivalent USA industry: this definition is based on the
assumption that, even if USA industries are not always at the technological frontier, they are
however closer to the technological frontier than the corresponding UK industries. More precisely,
the distance is computed as a moving average of the log difference between labour productivity in




































The choice of labour productivity, instead of multi-factor productivity, doesn’t affect the
final results of the study, as it is confirmed by a robustness analysis using a measure of
technological gap based on TFP. In this case, labour productivity can be employed instead of total
factor productivity, without sensibly modifying the measure of the distance, if the intensity of
capital in the US industry and in the UK industry is approximately the same. This condition is
feasible since we are observing industrialized countries which have already reached the steady-state
level of capital per worker, such that the process of capital accumulation cannot be anymore a
source of economic growth. Then it is reasonable to assume that, if the saving rates are not so
different, the amount of capital per worker is very similar in both countries and then the intensity of
capital is almost the same.
In order to solve the endogeneity problem for the explanatory variable Ejt (foreign entry),
Aghion, Blundell, Griffith, Howitt and Prantl (2006) employ the method of two-stage least squares
to determine not only foreign entry, but also the interaction term with the technological gap. Both
foreign entry and the distance to frontier are lagged by one period with respect to the dependent
variable for two reasons: firstly, because it further avoids eventual problems of endogeneity of the
explanatory variable; secondly, because the effects of entry on incumbent innovation and
productivity are not instantaneous, given that entry threat influences the incentives of incumbent
firms and consequently induces innovation. Then the coefficient for the interaction term is negative
and significant, while the coefficient for foreign entry is positive and significant. It means that in
general foreign entry has a positive impact on productivity growth, but that this positive effect is
decreasing in the measure of the distance to frontier. If the technological gap is large, the negative
interaction term may counteract the positive impact of the pure entry variable, then explaining the
discouraging effect of liberalizations on innovation for the industries far from the frontier. On the
opposite, if the UK industries are near to the US technology frontier, the interaction term is
quantitatively negligible and then it doesn’t affect the magnitude of the positive effect of foreign
entry on the performance outcome, then illustrating the escape entry effect for technologically
advanced industries.
Some new interesting results about the interaction between market rigidities and distance to
frontier are presented in the paper by Aghion, Askenazy, Bourlès, Cette and Dromel (2009). The
aim of the study is to investigate the impact of education level, product market rigidities and
employment protection legislation on growth, by analyzing how these effects change depending on
the position of the countries relative to the technological frontier. But this article introduces some
important innovations in the examined literature: it tests the hypothesis of complementarity between
product and labour market regulations, in terms of their effect on growth; but especially it presents
the distance to frontier as a dummy variable, that equals 1 if the country's structural productivity is15
higher than x% of US structural productivity, and 0 otherwise. In fact, a country is assumed to be
close to the frontier when its structural productivity is higher than or equal to x % of the structural
productivity in the United States. A country's structural productivity is defined as its productivity
level assuming hours worked and the employment rate are the same as in the United States. The
frontier threshold x is set at 80%, which implies that 40% of the sample is close to the technological
frontier. This choice of the dummy variable prevents from using a continuous distance to frontier
index as it would imply numerous collinearity issues with hours worked, employment rate and
productivity.
The paper exploits macro panel data for 17 OECD countries during the period 1985-2003.
The estimated relation is the following:
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where ΔTFPit is the growth rate of total factor productivity, measured by the variation in its log;
HIGHit is the level of education in the workforce, measured by the percentage of population aged
15 or over having some higher education; Iit is the dummy for the distance to frontier; EPLit and
PMRit are the OECD synthetic indicators for Employment Protection Legislation and Product
Market Regulation, used to characterise rigidities in the labour and product markets, respectively;
ΔCURit is the variation in the capacity utilisation rate, ΔERit is the change in the employment rate
and Δhit is the variation in the hours worked.
Given that the OLS estimates may be biased because of measurement errors or simultaneity
issues, the instrumental variable method is implemented. The results show a key role of the distance
to frontier in determining both the significance of some coefficients and the sign of the correlations.
For example, the coefficient for higher education is usually non-significant, but it is significantly
different from zero with positive sign when only countries close to the technological frontier are
considered. As regards the rigidities in product and labour markets, the most significant results are
obtained when rigidities in both markets are crossed and when the effects far from the frontier
(coefficient of EPLit PMRit-2 variable) are separated from those close to the frontier (sum of
coefficients of EPLit.PMRit-2 and EPLit.PMRit-2.Iit variables). In particular for such specification,
whose results are presented in column 6 of table 1, it turns out that: a one-point increase in HIGHit
has no impact on TFP for countries far from frontier but increases TFP growth by about 0.1 point
per year in countries close to frontier; a one-point decrease in overall market rigidities (that is the
product EPLit.PMRit-2) reduces TFP growth by about 0.5 point per year for countries far from the
frontier, but increases TFP growth by 0.2 point per year for countries close to frontier. Two main
conclusions arise from these results: important gains in productivity growth may be achieved in
some industrialised countries through reforms aimed at increasing education level and decreasing16
rigidities in labour and product markets; but especially, the countries close to technological frontier
benefit from these policies much more than the countries far from the frontier.
A different conclusion, about the technological gap and the implications for economic
policy, is presented in the empirical study by Nicoletti and Scarpetta (2003), who propose a cross-
country cross-industry analysis of the relation between product market regulation and multi-factor
productivity, with the aim to study how regulation can interact with the distance from technological
frontier in order to explain the convergence process in MFP growth across different industries. For
this purpose they estimate the following function:
      ijt i ijt i ijt it ijt H PMR Gap MFP PMR Gap MFP Leader MFP MFP             ln ln ln ln 3 2 1
where   it Leader MFP ln  is the growth rate of multi-factor productivity in the country leader,
  ijt Gap MFP ln is the distance from the technological frontier, PMRi is the degree of product
market regulation in country i, Hijt is the human capital.
The authors, using an interaction term of product market regulation with the technological
gap, observe that the coefficient of the single economy-wide regulation indicator is negative but not
statistically significant, while the coefficient of the interaction term with the technological gap is
positive and statistically significant. Given that the technological gap   ijt Gap MFP ln is defined as
the log difference of the MFP level of industry j in country i to the MFP level of that industry in the
leader country, this implies not only that product market regulation has a negative impact on TFP
growth, but also that this negative effect is quantitatively greater the wider is the technological gap.
So the existence of a stringent regulation, due to entry barriers and state control, slows down the
process of technological catch-up and this effect is particularly serious for the countries which are
farther from the technological frontier. Finally the countries that are technological laggards are the
ones which suffer the largest productivity gains from a strict regulatory environment. This is the
reason why, in this empirical framework, the most appropriate strategy of economic policy for the
technological laggards is the introduction of regulatory reforms aimed at making the economy more
market friendly.
However, the results obtained in the paper by Nicoletti and Scarpetta (2003) show an
important limit: the economy-wide regulation indicator is measured only for 1998 and it is used for
the analysis on the assumption that this one-time measure can represent the degree of product
market regulation for the entire observed period, because the regulatory patterns would not change
the relative position of each country and then its score. But this assumption doesn’t take into
account the fact that regulatory reforms and economic liberalizations were implemented by
different paces in the last years, even in the member states of the European Union involved in the17
Single Market Program. Moreover the absence of an adequate time series for the regulation index
precludes the individuation of dynamic effects of the regulatory reforms on TFP growth: this is
reason why the coefficient for the single economy-wide index is not statistically significant. But, at
the same time, when a time-varying economy-wide indicator is constructed combining the 1998
regulation measure with the time-series indicator of liberalizations for non-manufacturing
industries, the coefficient for this explanatory variable is statistically significant at the 1% level
while the interaction term is not significant anymore. This shows that, if a time-varying indicator of
product market regulation is used, the interaction term may be not so relevant for explaining the
discussed relation.
In general, as it results from the previous considerations, the usage of the interaction term
for the explanatory variable and the technological gap is a solution frequently adopted in the recent
empirical literature regarding the effect of product market competition and foreign entry on
economic growth, in order to verify whether and how the impact may change depending on the
distance from the technological frontier. But the results of these analyses are contradictory and lead
to opposite policy implications: for Aghion, Burgess, Redding and Zilibotti (2008), for Aghion,
Blundell, Griffith, Howitt and Prantl (2009) and for Aghion, Askenazy, Bourlès, Cette and Dromel
(2009) the industries close to technological frontier need liberalizations more than the other ones for
favouring innovation, while for Nicoletti and Scarpetta (2003) the industries far from the
technological frontier require liberalizations more than the other ones for promoting innovation.
The first idea is consistent with the theory provided by Acemoglu, Aghion and Zilibotti (2006),
while the second one reflects a catch-up effect coherent with the traditional theories of convergence.
Of course, since the distance from the technological frontier may play an important role in
determining the responses of the economy to liberalization processes, it is worth to develop the
empirical analysis on this point, in order to verify what is the real interaction between economic
liberalizations and technological gap and whether the effect of this interaction may be different
depending on the way of constructing the technological gap.
1.5 Conclusions
After discussing the most important issues in the empirical literature on product market
competition and economic growth, we can draw some conclusions in order to evaluate these
solutions and also to provide some guidelines about the empirical work presented in the following
sections.
Regarding the identification of the dependent variable, we can observe that the growth rate
of total factor productivity is the best candidate among the various proposed variables. As a18
consequence of that, the indicators of patent counts can be used just as control variables, in order to
explain the specific impact of innovation on economic growth.
Concerning the explanatory variables, we can conclude that both the index of economic
freedom and the indicator of product market regulation can be used, of course in different
specifications, as explanatory variables in the regression function. For this purpose we will structure
the empirical analysis in two sections, depending on the specific explanatory variable employed in
each part of the analysis.
Finally, the interaction between product market competition and the distance to frontier is
useful to explain how the effect of competition on productivity and growth may change depending
on the technological level of a country. This interaction term introduces some non-linearities in the
estimation of the empirical model: in fact, competition may produce a positive effect on growth for
some values of productivity levels and a negative impact for some other values of total factor
productivity. This distinction, based on the productivity level, can be applied both for different
countries, and for different industries: in our analysis, we will distinguish the various countries
included in the dataset according to the productivity level and then, thanks to this classification, we
will discuss the implementation of different solutions in terms of economic policy depending on the
distance to frontier.19
Section A
The Impact of Economic Freedom and Distance to Frontier
on Multi-Factor Productivity
2.1 Introduction
This section aims at analyzing the relationship between product market competition and
economic growth, in particular by studying the effects of business and trade liberalizations on
technological progress, and considering the role of the distance from technological frontier in the
growth process.
The empirical approach followed in this study is determined by the policy-oriented scope of
the work. In fact, we propose a macro-level analysis based on the observation of aggregate
economies, given that it is more appropriate in order to show over time the effects of national
competition policies, which are usually conducted in a uniform way, without distinction among
industries. From this point of view, the general framework of the analysis, focused on the effect of
competition on aggregate growth, is different from the orientation of other studies, interested in the
impact of sector regulation on productivity growth of single industries. On the other hand,
regulation and competition policies work in a different way in order to promote a market-friendly
economic environment: while regulation policy operates ex ante for some specific industries, which
require a particular intervention because of their features (e.g. network industries), competition
policy functions ex post indifferently for each industry, through antitrust provisions, in order to
remedy the distortions to product market competition due to the unilateral or collusive behaviour of
firms.
The empirical analysis examines the effects of economic freedom and of the distance to
frontier on the level and on the growth rate of multi-factor productivity for a panel of 20 OECD
countries over a period 1995-2005. In particular, the study distinguishes between the indicators of
business freedom and trade freedom, as proxies for the competitive pressures coming from domestic
market and from foreign market. In fact, economic liberalizations aimed at increasing the entry of
firms in the domestic market rather than the access of foreign products may have different effects
depending on the distance from the technological frontier.
In general, considering the overall effect of the interaction term and of the economic
freedom variable, a competitive economic environment has a positive impact on economic growth,
but different policy recommendations can be formulated for trade freedom and business freedom
depending on the distance to the frontier. In fact, according to the results of the analysis, from the
perspective of economic growth, trade liberalizations are more beneficial for the countries far from20
the frontier, because they can exploit the opportunities given by international trade also in order to
adopt the existing technologies developed by the advanced economies. On the other hand, business
liberalizations are more advantageous for the countries close to the frontier, because the elimination
of regulatory barriers increases the possibility of entry in the market and then rises the potential
competition to the incumbent firms: in this framework, both the incumbents and the entrants have
more incentives to invest in innovation, either to keep their position in the market or to successfully
enter the market. This intuition of the empirical results is also supported by the experience in many
developing countries, especially the ones which are running a transition phase from a centrally
planned economy to a market economy: in fact, we can observe that in many cases trade
liberalization has anticipated business liberalization, probably in order to attract foreign direct
investments and then to promote technological progress through the adoption of the foreign
technologies.
2.2 The data
The selection of the employed data for this analysis can be explained on the basis of the
specific motivations of the paper. Indeed, the policy implications of the analysis recommend some
criteria about the individuation of the countries to be included in the study: for this purpose, it is
necessary to consider a panel of homogenous economies, with similar characteristics, where some
of them are EU members, while other ones are not EU member states. In particular, the
homogeneity criterion is required for the countries of the sample, because it gives the possibility to
compare competition policies across countries with the same initial level of economic development
and then to observe the effects of these policies on the economy.
In fact, as suggested by the theory of relative convergence in development studies, the initial
economic conditions of the considered countries are determinant for explaining the different growth
processes and then also the different growth rates of the economies. In general, the developing
countries exploit some basic sources of economic growth such as capital accumulation or
population increase, while the industrialized states found their economic growth on the
improvement of human capital and on the advancement of technological progress. As a
consequence, in the developing economies, a competition policy aimed at increasing the number of
producers and at reducing the average size of the existing firms may delay the process of capital
accumulation, while in the industrialized nations a competition policy expected to open the market
to new competitors may encourage innovation among the incumbent firms. In conclusion, since the
growth processes follow different transmission mechanisms, depending on the level of initial
development, competition policy may be relevant or not for economic growth and may have21
different consequences. Then, focusing the attention only on a homogenous sample, composed of
industrialized countries, should allow to derive some definite conclusions about the link
competition-innovation-growth, which is the specific object of this analysis. For this reason, the
present study considers a panel of 20 OECD countries, corresponding to industrialized economies:
Australia, Austria, Belgium, Canada, Denmark, Finland, France, Germany, Greece, Ireland, Italy,
Japan, Netherlands, New Zealand, Portugal, Spain, Sweden, Switzerland, United Kingdom, United
States.
The dependent variable used in the empirical analysis, in order to observe the impact of
competition on technological progress and so on economic growth, is the Total Factor Productivity
(TFP), called also as Multi Factor Productivity (MFP), computed for the aggregate economy. In
general, TFP is the best measure of productivity able to reflect disembodied technical change, that
is the technological progress due to a shift in the production frontier, which is not imputable to any
production input. On the opposite, embodied technical change indicates the improvement in the
design or quality of capital or intermediate goods
3. In particular, we are interested in observing the
effects of economic freedom both on the level and on the growth rate of multi-factor productivity
4,
in order to explain the impact of competition policy both in a static and in a dynamic perspective.
Then we employ two dependent variables: the log of total-factor productivity; the growth rate of
TFP, computed as the difference between the log of TFPt and the log of TFPt-1 as in many empirical
analyses. For this purpose, the data on Total Factor Productivity are computed
5 on the basis of the
3 From this point of view, we can observe a mismatch between the theoretical and the empirical literature on
competition and growth: while the first one characterizes technological innovation either as a creation of a new variety
of intermediate product (horizontal innovation) or as an improvement of the quality of existing intermediate goods
(vertical innovation), that is as different forms of embodied technical change, the second one uses as a key dependent
variable the Total Factor Productivity which, if well measured, represents an indicator of disembodied technical change.
4 More precisely, the Total-factor Productivity (TFP) is called Multi-factor Productivity (MFP) in the glossary
used in the OECD Manual on the measurement of aggregate and industry-level productivity growth. The MFP acronym
is employed in order to indicate a certain modesty with respect to the capacity of capturing the contribution to output
growth of all the factors, which don’t depend on the quantity and quality of primary and intermediate inputs.
5These data on TFP have been developed, for the database of the Research Centre in Economics and Statistics
(CREST) of the French Statistical Institute (INSEE), by Jacques Mairesse and Jimmy Lopez, that I particularly thank
for providing me with this dataset. In particular, for a given industry, the multi-factor productivity is computed as the
ratio of the domestic product over the weighted sum of the quantity of labour and the fixed stock of capital (where the
weights are given by the annual labour cost share and the capital cost share). Using these cost shares, rather than the
elasticities of output with respect to labour and capital, they depart from the assumption of perfectly competitive
markets: this is particularly useful for the peculiar scope of the analysis, which is focused on the study of markets with a
low degree of competition.22
data for Gross Domestic Product, Capital Stock and Labour Input, provided in the OECD Statistical
Database, and are available for the cited 20 OECD countries over a period 1970-2006.
As far as it regards the explanatory variable, product market competition is defined as an
economy-wide variable, able to include two different aspects: competition in the market and for the
market. Competition in the market refers to the interaction among the firms currently operating in
the market: it may be limited by collusive agreements among oligopolist firms or by the dominant
position of monopolistic firms. Competition for the market measures the possibility for other firms
to enter and exit a market already characterized by the presence of some incumbent firms: it may be
restricted by barriers to entry or to exit, when they require a particularly high cost in terms of time
or money in order to open or close a business. The indicator of product market competition used in
this work has been individuated in the perspective of including both these elements.
Given the impossibility to use the Lerner Index because of the discussed endogeneity
problem, the variable used as a proxy for product market competition is the index of economic
freedom, computed yearly by the Heritage Foundation over a period 1995-2008. This index is an
average of 10 individual freedoms, such as business freedom, trade freedom, investment freedom,
financial freedom, property rights enforcement, freedom from corruption. In particular, business
freedom is defined as a quantitative measure of the ability to start, operate and close a business
6: for
this reason the various components used for constructing this specific indicator have been identified
in order to reflect both competition in the market and competition for the market. A score between 0
and 100 is given to each component and the final result, computed as the average of equally
weighted elements, is also expressed in a scale from 0 to 100. In the empirical analysis, we will
employ both the general index and the specific indicators of economic freedom, in particular
business freedom and trade freedom.
Moreover, in order to avoid eventual endogeneity issues for the index of economic freedom,
and also in order to consider some gradualism in the impact of economic freedom on growth
process, we will use this variable not only as a real time variable but also as a lagged one. Anyway,
for the modalities of construction, the index of economic freedom can be already considered as a
lagged variable: in fact, as clarified in the presentation of the report, the index is computed on the
basis of information collected in the previous year, until the end of June, such that for example the
economic freedom indicator for 2008 reflects a situation registered between the second half of 2006
and the first half of 2007. This observation explains why the treatment of lagged variables is not so
6 The objective data used for defining this indicator are the number of days and of procedures, as well as the
cost required for starting and closing a business or for obtaining a license.23
necessary for the empirical analysis: indeed, the coefficients for the lagged variable are often not
significant, moreover their statistical significance decreases the greater is the number of time lags.
Following the recent empirical literature on competition and growth, this work takes into
account the distance from the technological frontier as a possible determinant of economic growth,
both as a single explanatory variable, and as a factor of an interaction term with the index of
economic freedom. In the first case, we are interested in examining whether the distance may have
an impact on the speed of convergence; in the second case, we want to observe whether the distance
may have an effect on the way economic freedom influences economic growth.
For the purposes of this analysis, the distance is measured as the ratio between the level of
multi factor productivity in the country j and in the technological leader country. In fact, the
productivity ratio presents some advantages with respect to other possible definitions, such as the
difference between productivity levels, because it provides a relative measure of the distance to
frontier. Given that this empirical work studies the effects of economic freedom and of distance to
frontier on MFP growth for a panel of 20 OECD countries, a relative measure of technological gap
allows a more direct comparison between the productivity levels of more than two countries. As
already said, the data on multi-factor productivity levels at constant prices are available for the
observed countries over a period 1970-2006: for all the considered years the highest level of multi-
factor productivity is registered in the USA. So the reference level of MFP, to be considered for the
computation of the distance from technological frontier, is the multi-factor productivity in the USA.
The empirical analysis also includes some control variables, which are reported in the
specification of the regression function in order to take into account other possible determinants of
economic growth. In particular, we want to measure and to distinguish the contribution given by
innovation and by imitation to economic growth: indeed, this long-run process can be promoted
both by the invention of new products and new technologies, and by the adoption of the existing
technologies developed by the leaders. So we need some control variables able to capture the
different impact of innovation and imitation on growth.
In general, an indicator of patenting activity can be considered as a good measure of
innovative output, in order to be used as a control variable in the analysis. In fact, when a new idea
is developed in the research activity, the inventors are interested in obtaining the grant of a patent in
order to exploit exclusively the output of their innovation effort: this implies that a high demand for
intellectual property protection, as well as a high amount of intellectual property rights, reflect good
results of the innovation activity.
For this reason, patent counts can be properly used as measures of innovation. In particular,
we can consider two types of indicators: the count of patents granted by the US Patent and24
Trademark Office by priority year and the count of patent applications to the European Patent
Office by priority year, both provided by the OECD Statistical Database. These data are available
for almost the same period of time: the counts of patent applications to the EPO, classified by the
inventor’s country of residence, are computed over a period 1977-2005, while the counts of patents
granted by the USPTO, registered by the inventor’s country of residence, are reported over a period
1977-2006.
As an indicator of innovative activity, the count of patent applications to the EPO may be
more adequate than the count of patents granted by USPTO, because the application is an indicator
of innovative activity even better than the grant, which depends on an administrative procedure.
Moreover, a patent is granted some years after the application, so an indicator based on granted
patents may represent the final result of an innovative activity completed some years before
7. For
these reasons, in our analysis we use the count of EPO Patent Applications as a measure of
innovative output but we also employ the count of USPTO Granted Patents for a robustness check:
in any case, the estimation of this latter specification show the same results for the effect of
innovative output on economic growth, so the choice of one of these variables doesn’t affect the
quality of the estimates.
8
An alternative measure of innovative activity is the Business R&D Capital, that is the
amount of capital used by the private sector for research activity. This stock variable can be
determined as the outcome of a capitalization process, based on the flows of investments in R&D
conducted by private firms. Contrarily to the measures of patent counts, which denote the
innovation output, this variable indicates the input of innovative activity: this distinction is
fundamental in R&D activity, given that the innovation process is a stochastic one, where the
employment of some inputs (e.g. hours worked by researchers, laboratories devoted to research
activity) doesn’t imply necessarily a predefined output, because the frequency of innovation
depends on the realization of a random hazard rate. In any case, despite this stochastic element in
the innovation process, R&D capital is expected to have a positive impact on MFP, and in fact the
increase of R&D investments is indicated in policy discussions as a key strategy for promoting
technological progress and economic growth.
For the purpose of the analysis, the values of Business R&D Capital are computed by using
the method of perpetual inventory, on the basis of the OECD data on Business Enterprise
7 Nevertheless, this delay in the registration of a patent is not a particular problem for the reliability of the
counts based on USPTO granted patents because, in any case, also USPTO Granted Patents are recorded by priority
year, that is according to the year of the application.
8 For this reason, in the presentation of the analysis, we omit the results of the estimates for USPTO Granted
Patents.25
Expenditure for R&D. These data on investment flows are measured in PPP (purchasing power
parity) millions of dollars and are available over a period 1981-2007
9.
By construction, this variable considers only the R&D Capital used by business sector and
then excludes the capital invested by public sector for research and development. So, in principle, it
cannot be considered as a general indicator of the amount of resources invested in a given economy
for research: in fact, the R&D capital employed by the business sector is only a fraction of the total
amount of capital devoted to research. Moreover, this fraction can be different depending on the
countries, because the composition of research expenditure varies across countries: in many states
the private component is dominant, but in some other countries the public expenditure is prevalent.
However, this observation doesn’t affect the rationale for such indicator of business R&D capital,
whose usage is justified by two reasons, a theoretical one and an econometric one.
Firstly, we want to know the specific impact of the innovation activity run by the private
sector on economic growth: in fact, only the private expenditure for research requires some
monetary incentives, such as the expectation of the monopolistic rents for the innovator, while the
public expenditure for research is determined by other - mainly political - factors. As an implication
of that, competition policy can affect only the private expenditure in R&D, by reducing the
incentives for investments, but it cannot have effect on the public expenditure in R&D.
Secondly, we have to exclude, for multicollinearity reasons, the possibility that both
business R&D capital and government R&D capital are used as control variables in the same
regression equation. In fact, even if the two components of research expenditure follow different
dynamics, these two variables are however strongly correlated and then the multicollinearity
between these two explanatory variables would sensibly affect the results of our estimations, as we
have also checked in the analysis. So, in conclusion, given that we need to know the coefficient for
the private expenditure in R&D, and since we cannot have in the same regression both the
explanatory variables for R&D Capital, the decision to keep only the first control variable is the
only feasible one.
Finally, another control variable, useful in the empirical analysis based on endogenous
growth theory, is the level of human capital. Indeed, economic growth depends not only on the flow
9 As for the data on total factor productivity, the data on the amount of capital have been computed by Jacques
Mairesse and Jimmy Lopez, for the database of the Research Centre in Economics and Statistics (CREST) of the French
Statistical Institute (INSEE). In particular, the data on the stock variable are constructed from the data on investment
flows according to the method of perpetual inventory: in fact, capital stock at the end of the year t, plus investment
minus depreciation in year t+1, give the value of the stock at the end of the year t+1. In this computation, J. Mairesse
and J. Lopez use various depreciation rates: 15% for R&D investments, 1/7 for Information Technology investments,
1/3 for soft investments, 1/15 for Communication Technology Investments. The data for investments come from the
EU-KLEMS database.26
of discoveries and inventions which determines technological progress, but also on the
accumulation of knowledge which improves the quality and the efficiency of labour input: then a
country with better human capital should experience higher growth rates. For our purposes, human
capital is measured as the percentage of population over 25 years old, within each country, who
have some higher education. These data
10 are available over a period 1970-2006. For the definition
of the variable, the country of graduation is not relevant, because also the people graduated in
foreign institutions are taken into account in the computation of the percentage. In fact, what we
want to measure in this case is not the quantitative output of the national education system, as we
could do by considering the number of graduates in each year for a given country, but the
accumulation of human capital, coming from the attendance of higher education courses. Indeed,
the mobility of students towards other countries increase the level of human capital in the economy
of their country of origin, once they come back and contribute to the production process of that
economy, especially by carrying out the tasks requiring high skill workers.
2.3 The empirical strategy
The present work adopts a cross-country time series approach, because it is aimed at
examining the effects of economic freedom and of the distance to technological frontier both on the
level and on the growth rate of multi-factor productivity for a panel of 20 OECD countries over a
period 1995-2005. Nevertheless, the estimation method for the panel analysis (that is fixed-effects
or random-effects model) changes depending on the choice of the explanatory variable used in each
set of regressions.
The econometric strategy followed for testing the relationship between TFP and the general
index of economic freedom is to estimate a panel data model with fixed effects, in order to capture
the impact of unobserved variables which are constant for each country. Indeed, given that the
growth process is determined by many sources, and since product market competition is one of the
relevant variables but not necessarily the most important one, it is necessary to take into account
other possible determinants both through the introduction of control variables in the model
specification and through the consideration of unobserved effects for missing variables. Moreover,
since these unobserved effects are often referred to country characteristics, which usually don’t
change in a short time interval, the most appropriate methodology is the fixed effects model, as
effectively confirmed by the results of the analysis. In particular, in order to choose the most correct
10 These data on education are provided in Cohen D. and Soto M. (2007), Growth and Human Capital: Good
Data, Good Results, Journal of Economic Growth, vol. 12, issue 1, March, 51-7627
model, we estimate the regression function with economic freedom as explanatory variable both by
a fixed effects model and by a GLS random effects model and we test the choice of the model on
the basis of the Hausman Test, which rejects the null hypothesis of no systematic differences
between the coefficients of the two models, given this specification of the regression function.
Then the basic specification of the regression function for this fixed effects model, before
adding any control variable, is the following one for the two dependent variables:
it it it it it i it u DIST EF DIST EF MFP      * ln 3 2 1     (1)
it it it it it i it u DIST EF DIST EF MFP       * 3 2 1     (2)
where EFit is the general index of economic freedom in country i and time t, DISTit is the distance
to frontier for country i and in time t and EFit*DISTit is the interaction term between economic
freedom and the distance to frontier for country i and in time t.
Of course, the adoption of a fixed effects model for the cited regression excludes the
possibility to introduce in the model specification any qualitative dummy related to a country
characteristic, which is unchanged over the entire period of the analysis. For instance, this is the
case of the European Union membership: indeed, all the EU member states included in the sample,
even if they accessed the European Union in different times, were already EU members in the
period 1995-2005. For this reason, the dummy concerning EU membership always assumes the
same value for each member country (that is 1) and for each non-member state (that is 0). Given
that it is constant, the qualitative dummy plays the same role of the country fixed effect and then its
usage in the regression function of a fixed effects model implies a perfect multicollinearity problem.
Then it is necessary to drop out any country-specific constant variable, given that its effect is
already captured by the country fixed term.
On the opposite, a different econometric strategy has to be implemented for the cases where
a specific indicator of economic freedom, that is business freedom, is employed as the main
explanatory variable. Indeed, in this case, a random effects model may be preferred to a fixed
effects model, at least for the specification using TFP growth rate as a dependent variable.
The reason of this choice can be explained by the particular quality of the data, for the index
of business freedom. In fact, the score for this specific indicator, as well as for other components of
economic freedom, is mainly determined on the basis of a qualitative judgement, which implies the
assignment of a grade classifiable in a quite restricted range. For example, in the index produced by
Heritage Foundation, business freedom was initially graded according to a subjective assessment
with a score of 1-5 and only recently has been rescaled on a 0-100 basis. So, given the articulation
of such indicator, it is likely that a given country may register the same score for business freedom
over the studied time period.28
This persistence of the same numerical value for the index of business freedom can create
some issues in the estimation of a fixed effects model, given that the country fixed term might
determine a partial multicollinearity with the examined variables. In particular, this problem is even
more serious in the case of a dynamic analysis, aimed at observing the determinants of TFP growth
over time, because a regressor always assuming the same value cannot have any explanatory power
for the variations over time of the dependent variable. So, in these cases, it could be better to use a
random effects model for estimating the empirical relation, also because these regressors are not
able to capture some unobserved effects, which are variable in time even for the same country.
In general, the random effects model allows to obtain estimates with a higher statistical
significance than the estimates computed through the fixed effects model, because it is more
efficient. But let also check, by the Hausman test, whether these estimates coming from a random
effects model are also consistent. In particular we can notice that, for the specifications including
the growth rate of TFP, the Hausman test doesn’t reject the null hypothesis of no systematic
differences between the coefficients of the two models, so we can use the random effects
specification; on the contrary, for the regressions using the log of TFP as a dependent variable, the
Hausman test rejects the null hypothesis of no systematic differences between the coefficients of the
two models, so it is safer to estimate a fixed effects model.
In conclusion, the general specification of the regression function for this random effects
model, before introducing any control variable, is the following one for the two dependent variable:
it it it it it it u DIST * BF DIST BF MFP ln      3 2 1     (3)
it i it it it it it u DIST BF DIST BF MFP             * 3 2 1 (4)
where BFit is the indicator of business freedom in country i and time t, DISTit is the distance to
frontier for country i and in time t and BFit*DISTit is the interaction term between business freedom
and the distance to frontier for country i and in time t.
Finally, a different consideration must be proposed about trade freedom, given that this
indicator is computed on the basis both of quantitative data (concerning the amount of tariffs
towards foreign goods and services) and of qualitative assessment (regarding non-tariff barriers to
international trade). In particular, the presence of a dominant quantitative component explains why
the value of this index shows a considerable time variance. So, in this case, as for the specifications
including economic freedom, a fixed effects model is more adequate for estimating the effect of
trade freedom both on TFP level and on TFP growth. Also the results of the Hausman test confirm
this choice.
Then the basic specification of the regression function for this random effects model, before
adding any control variable, is the following one for the two dependent variables:29
it it it it it i it u DIST * TF DIST TF MFP ln      3 2 1     (5)
it it it it it i it u DIST * TF DIST TF MFP       3 2 1     (6)
where TFit is the measure of trade freedom in country i and time t, DISTit is the distance to frontier
for country i and in time t and TFit*DISTit is the interaction term between trade freedom and the
distance to frontier for country i and in time t.
2.4 The results of the analysis: the impact of economic freedom on MFP level
On the basis of the available data for the explanatory variable and for the control variables,
the empirical analysis is organized according to the following structure. In general, all the
specifications present as the main explanatory variables: the index of economic freedom (or, in
alternative, business freedom or trade freedom); the distance from the technological frontier,
measured as the ratio between multi-factor productivity levels; the interaction of the distance with
economic freedom (or, in alternative, business freedom or trade freedom), in order to understand the
role of technological gap in determining the effect of economic freedom on TFP. Tables 1-3
illustrate the estimates for the specifications described in equations 1, 3 and 5, where the dependent
variable is the log of multi-factor productivity: these results show the impact of economic freedom,
as well as of business freedom and trade freedom, on MFP level. Tables 4-6 report the results for
the specifications used in equations 2, 4 and 6, where the dependent variable is the log-difference of
multi-factor productivity: these outcomes explain the effect of economic freedom, as well as of
business freedom and trade freedom, on the growth rate of multi-factor productivity.
The results of table 1 present the effects of economic freedom and of the distance to frontier
on MFP level, as estimated through a fixed effects model. In particular, some interesting results,
from the viewpoint of the economic interpretation, are obtained in columns 3-4 of table 1: there we
can observe a positive and significant (at 1% level) relation between economic freedom and TFP;
the interaction term has a negative and significant (at 1% level) effect on MFP growth, even
variable depending on the specifications. Given that both the coefficient for economic freedom and
the coefficient for the interaction term are statistically significant, the total effect of economic
freedom must be determined considering the sum of the two terms having opposite signs. Anyway,
looking at the single specifications, the coefficient of economic freedom in absolute value is
approximately equal to 7/10 of the parameter for the interaction term. Then, given the construction
of the distance variable, the positive impact of the interaction term prevails on the negative effect of
the single regressor for productivity ratio values higher than 7/10. It means that the countries having
a lower productivity level experience a global positive effect from economic freedom: then
economic liberalizations increase MFP level in the countries which are farther from the frontier,30
Table 1. The effects of economic freedom and of distance to frontier on the level of MFP
Dep. Var.: lnMFP (1) (2) (3) (4)
























































Country fixed dummy YES YES YES YES
Notes: - The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.
- The estimation with a country fixed effect corresponds to a fixed-effects panel data model.
with respect to this threshold. Regarding the control variables, we can notice that ICT capital
always has a positive and significant effect on MFP level. Also business R&D capital and EPO
patent counts show positive coefficients, but they are alternatively significant. In fact, the two
variables are strongly correlated, because they can be considered respectively as indicators of the
input and of the output of innovative activity: for this reason, when the coefficient for business
R&D capital is significant, the coefficient for patent counts is not, and vice versa.
Then, in the following two tables, specific components of economic freedom are used,
instead of the general index of economic freedom, as explanatory variables in the regression
function. In particular, business freedom is proposed as an indicator of the competitive pressures
due to the internal market, because of the existence of other producers or the entry of new firms. On
the opposite, trade freedom is suggested as a measure of the possible competition coming from
external market, through the supply of foreign products imported without trade barriers.
Table 2 shows the estimates of a fixed-effect model, where the main explanatory variables
of the regression function are the index of business freedom and its interaction with the distance31
Table 2. The effects of business freedom and of distance to frontier on the level of MFP
Dep. Var.: lnMFP (1) (2) (3) (4)
























































Country fixed dummy YES YES YES YES
Notes: - The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.
- The estimation with a country fixed effect corresponds to a fixed-effects panel data model.
Business freedom produces a positive and significant effect on MFP level, while the interaction
term presents a negative and significant coefficient: the overall effect of business freedom on MFP
level is positive for the countries far from the frontier (i.e., given the value of the coefficients, with
a productivity level lower than 2/3 of the TFP level in the leader country), while it is negative for
the economies close to the frontier. For the control variables, the same observations proposed for
table 1 hold also for the results of table 2.
Table 3 illustrates the effects of trade freedom and of the distance to frontier on MFP level,
using the estimates of a fixed-effects model. Trade freedom, as a single variable, always has a
positive and significant impact on MFP level, even if the coefficient presents quite different values
depending on the specifications. The interaction between trade freedom and the distance to frontier
shows a negative and significant (in col.4-6) coefficient. So, comparing the coefficients of the two
explanatory variables, we can conclude that the positive impact of trade freedom counteracts the
negative effect of the interaction term for the countries far from the technological frontier, and vice
versa for the economies close to the frontier. For example, let consider the specification in col.5: in32
Table 3. The effects of trade freedom and of distance to frontier on the level of MFP
Dep. Var.: lnMFP (1) (2) (3) (4) (5) (6)












































































Country fixed dummy YES YES YES YES YES YES
Notes: - The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.
- The estimation with a country fixed effect corresponds to a fixed-effects panel data model.
this case we can argue that a rise in trade freedom can increase multi-factor productivity for the
countries whose MFP level is higher than 70% of the leader’s MFP level. As far it concerns the
control variables, we notice that innovation activity, as measured by patent counts, improves MFP
level and that this positive impact is larger for the countries close to the frontier: so this implies that
a stronger protection of intellectual property can encourage innovation and rise productivity levels
especially in advanced economies. Finally, as in the previous specifications, also higher education
and ICT capital positively influence MFP levels.
2.5 The results of the analysis: the impact of economic freedom on MFP growth
Table 4 describes the effects of economic freedom and of the distance to frontier on the
growth rate of TFP and reports the estimates of a fixed-effects model. The coefficient for the
distance to frontier is positive and significant at 1% or 5% level. It means that TFP growth is higher
as the ratio measuring technological gap tends to 1, that is as the single country is closer to33
technological frontier: but this positive effect of the distance to frontier on MFP growth might be
affected by a potential endogeneity problem, so this result could require a robustness check on the
basis of further analysis. In the specifications including only economic freedom as the main
explanatory variable, this regressor shows a negative and significant coefficient. On the opposite, in
the specifications containing both the single explanatory variable and the interaction term, we
observe that economic freedom, at least in col.5 and 6, has a positive and significant (at 10% level)
effect on MFP growth, while the interaction term with the technological gap shows a negative and
significant result at 5% or 10% level. It implies that, if the single explanatory variable is not
significant, economic freedom has a negative impact and this effect on TFP growth is quantitatively
greater for the countries which are closer to the technological frontier (whose productivity levels
ratio is higher). Instead, if the single explanatory variable is significant, economic liberalizations
may positively affect growth performance, but only for laggard economies, provided that their
multi-factor productivity level is lower than 50% of the leader’s MFP. Notwithstanding the broad
Table 4. The effects of economic freedom and of the distance to frontier on MFP growth
Dep. Var.: ΔlnMFP  (1)  (2)  (3)  (4)  (5)  (6) 


































































Country fixed dummy YES YES YES YES YES YES
Notes: - The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.
- The estimation with a country fixed effect corresponds to a fixed-effects panel data model.34
coverage of the index of economic freedom, we can argue that this result about the negative impact
of competition on growth, especially for the leader economies, is consistent anyway with the
Schumpeterian idea of monopoly as necessary reward for innovation.
Tables 5 and 6 present the results of the estimation of a regression function, where the
explanatory variables are respectively business freedom and trade freedom. In particular, table 5
presents the estimates of a random-effects model, for the reasons explained in the previous
paragraph. Given the results for the main explanatory variables (negative coefficient for business
freedom and positive coefficient for the interaction with the distance to frontier), we can observe
that business liberalizations are more beneficial for MFP growth in the countries closer to
technological frontier rather than for the growth performance in the economies far from the frontier.
Finally, the coefficient for the distance to frontier is always significant and negative, which implies
that MFP growth rate is higher the lower is the productivity ratio: then the countries far from the
frontier register a higher growth rate than the technologically leader economies, as supported by the
Table 5. The effects of business freedom and of the distance to frontier on MFP growth
Dep. Var.: ΔlnMFP  (1)  (2)  (3)  (4)  (5) 






































































Country fixed dummy NO NO NO NO NO
Notes: - The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.
- The estimation with a country fixed effect corresponds to a fixed-effects panel data model. The estimation
without the country fixed effect is GLS estimation of a random-effects panel data model.35
theory of convergence
11. Moreover we also observe, for the control variables, that the adoption of
ICT technologies can have a negative impact on MFP growth while intellectual property protection
generally produces a positive effect. These results obtained for business freedom are also confirmed
and even strengthened by a robustness check, as we can notice from table A.1 in the Appendix. In
particular, in that table, we present the estimates for the same regression, where the distance to
frontier is used as a one-year or two-year lagged variable. In this way, we can rule out the
hypothesis that such results for the specification including business freedom can be influenced by
an eventual endogeneity of the distance to frontier: in fact, we have to remember that the dependent
variable is the log difference of MFP levels in time t and in time t-1 for a given country, while the
distance to frontier is defined as the ratio of MFP levels in country j and in the leader country.
Table 6. The effects of trade freedom and of the distance to frontier on MFP growth
Dep. Var.: ΔlnMFP  (1)  (2)  (3)  (4) 




























































Country fixed dummy YES YES YES YES
Notes: - The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.
- The estimation with a country fixed effect corresponds to a fixed-effects panel data model.
11 In the following analysis, similar results will be obtained in table 6 of the second analysis, where, on the
opposite, the explanatory variable is product market regulation.36
Table 6 presents the fixed-effects estimates for the regression function including trade
freedom as the main explanatory variable. As we have noticed also for the general index of
economic freedom, trade freedom has a positive coefficient, while its interaction with the distance
to frontier shows a negative coefficient: combining the two countervailing effects, we can conclude
that trade freedom induces a positive impact on economic growth for the countries far from the
frontier (having a productivity level lower than 70% of TFP level in the leader country), while it
reduces the growth rate of total factor productivity for the technologically advanced countries.
Finally, comparing the results in tables 5 and 6, we can draw different conclusions about the
interaction between the specific component of economic freedom (business freedom or trade
freedom) and the distance to frontier: business freedom is more beneficial for economic growth in
the countries close to the frontier, while trade freedom can increase TFP growth rates especially for
the economies far from the frontier. But in general, we can argue that the results obtained for
business freedom are more robust than the ones computed for trade freedom: in fact, the
introduction of time lags for the definition of the distance to frontier doesn’t affect the estimates for
the regression including business freedom; on the opposite, the outcomes for trade freedom are not
confirmed by an analogous robustness check.
2.6 Conclusions
This empirical study has analyzed the impact of economic freedom and of the distance to
frontier on the level and on the growth of multi-factor productivity. In particular, within this
framework, the indices of business freedom and trade freedom have been employed as specific
indicators for two different types of competitive pressures, that is the competition due to the entry
or the activity of other firms in the same market, and the access of foreign products sold in the
domestic market. Probably, a more complete empirical framework should also include some data
about greenfield entry, given that another type of competitive pressures could also come from the
foreign direct investments of firms interested in creating new establishments. But the index of
investment freedom, provided by the Heritage Foundation and included in the computation of the
general index, is based fundamentally on qualitative judgements and not on quantitative data, and
then it doesn’t provide accurate information on this relevant aspect.
Given the results of this study, we must observe that, notwithstanding the specific effect of
economic freedom on TFP level or on TFP growth, no general conclusion can be drawn about the
relationship between competition and growth without considering the role of the distance to frontier
both in determining the speed of convergence process and especially in influencing the effects of
competition policies on the growth rate of total factor productivity.37
Among the various estimates of the regression function for the growth rate of multi-factor
productivity, we consider with particular attention the specification including business freedom as
the main explanatory variable, given the good results obtained from the robustness check. In fact, in
such case, also the usage of time lags has confirmed the positive effect of technological gap on TFP
growth: the countries far from the technological frontier grow faster than the economies at the
frontier, because the first ones may also imitate the advanced technologies of foreign countries
while the second ones need to innovate in order to promote productivity growth. Moreover,
regarding the interaction term, we can notice that the interaction has the effect to reinforce the
positive impact, or at least to reduce the negative impact of business liberalizations in the countries
closer to the technological frontier.
Finally, as we can notice from the outcomes of the analysis, the choice to employ both the
level and the growth rate of MFP as dependent variables is useful in order to evaluate the impact of
competition policies and of other policies both in the short and in the long run. In fact, given that in
some cases the effect of the same explanatory variable on MFP level and on MFP growth is
different in sign, this approach also allows to show the trade-off between static efficiency and
dynamic efficiency, which we have pointed out in the model described in chapter 2. For example,
competition policy usually has positive effects on TFP levels, because it increases static efficiency,
but in several cases it can also have a negative impact on TFP growth, since it reduces dynamic
efficiency.38
Section B
The Impact of Product and Labour Market Rigidities
and of Distance to Frontier on Multi-Factor Productivity
3.1 Introduction
In this section we are interested in analyzing the effects of product and labour market
rigidities and of higher education on the level and on the growth rate of multi-factor productivity. In
this way such empirical analysis aims at testing some of the predictions proposed by endogenous
growth theory and at tackling some relevant issues of the current debate on the design of growth-
enhancing policies.
Firstly, we want to examine the impact of product market regulation on the rate of
technological progress, as measured by multi-factor productivity, in order to define the sign and the
magnitude of this effect. In fact, given that liberalization and deregulation policies are often
indicated in the agenda for a growth-improving strategy, we seek to understand which of the effects
predicted in the theoretical literature, that is the Schumpeterian one or the escape competition one,
effectively prevails. In particular, in this analysis, we focus our attention on product market
regulation in some non manufacturing industries, such as energy, transport and communication.
So, given that we are considering the effects of regulation in public utilities, peculiarity of
our data for the explanatory variable, the conclusions of this analysis will be partially affected by
the specific features of these network industries, with a crucial role of public sector. For this reason,
it is also important to disentangle the different effects of product market regulation and public
sector intervention, given that the two elements are jointly considered in the construction of our
index, provided by OECD database.
Secondly, we are interested in observing the impact of employment protection legislation on
multi-factor productivity, in order to understand the effect of the reforms aimed at increasing the
degree of flexibility in labour market. In particular, since current legislation provides different
forms of employment protection for regular and transitory contracts, it is also useful to distinguish
the effects depending on the form of contract, eventually in order to understand what type of labour
market reform can affect more significantly the rate of technological progress.
Moreover, also this work takes into account the distance from the technological frontier as a
factor of an interaction term with the main explanatory variables. The aim is to observe whether the
distance may have an effect on the way product market regulation, employment protection
legislation and higher education influence technological progress and economic growth.39
3.2 The Empirical Analysis
For this study, we employ the same dataset used in the previous analysis, as far it concerns
the dependent variables (the values of multi-factor productivity), as well as the control variables
(business R&D capital, ICT capital, higher education). The main explanatory variables are different,
given that we use two indicators of product and labour market rigidities, constructed by OECD,
which are product market regulation and employment protection legislation. Also in this analysis,
the two indicators of product and labour market rigidities are interacted with the distance from the
technological frontier, which is measured as the ratio between the level of multi-factor productivity
in the country j and in the technological leader country.
The empirical strategy of this study is to estimate a panel data model with fixed effects, in
order to capture the impact of unobserved variables which are constant for each country. In
particular, in order to choose the most correct model, we estimated the regression function both by a
fixed effects model and by a GLS random effects model and we tested the choice of the model on
the basis of the Hausman Test, which always rejected the null hypothesis of no systematic
differences between the coefficients of the two models, given this specification of the regression
function. This is the reason why sometimes the results in the tables are just the ones referred to the
fixed-effects specification.
In order to analyze the different proposed issues, we will use different specifications and
then we will present the results separately for each of them. In particular, we will discuss in tables
1-5 the results obtained for the impact of product market regulation and employment protection
legislation on the level of multi-factor productivity, while in table 6 we will present the estimations
for the effect of the cited product and labour market rigidities on the growth rate of MFP.
3.2.1 The basic analysis: the role of ICT capital and of rigidities in labour contracts
The basic specification of the regression function, before adding any interaction term, is the
following one:
it it it it it it i it u KTIC ln KBRD ln HIGH EPL ETCR MFP ln        5 4 3 2 1 25      
where lnMFPit is the log of multi-factor productivity in country i and time t, ETCRit is the index of
product market regulation, EPLit is the index of employment protection legislation, HIGH25it is the
percentage of population over 25 years old with some higher education, lnKBRDit is the log of
business R&D capital and lnKTICit is the log of ICT capital.
The results presented in table 1 show that product market regulation and employment
protection legislation have negative effect on multi-factor productivity, while business R&D capital
and ICT capital have a positive impact. In particular, considering the specification in column 1, we40
Table 1. The effects of market rigidities, education and ICT capital stock on MFP

















































Country fixed effect YES NO YES NO
Notes: - The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.
- The estimation with a country fixed effect corresponds to a fixed-effects panel data model. The estimation
without the country fixed effect is GLS estimation of a random-effects panel data model.
can observe that a one-point increase in ETCR implies a 0.022% decrease in MFP, while a one-
point increase in EPLR determines a 0.037% reduction. Moreover, a one-percent rise in KBRD
produces a MFP growth equal to 0.19%, showing a very important effect of R&D capital on multi-
factor productivity growth: in fact, as it will be confirmed in almost all the cases, this is the
explanatory variable with the most important effect on MFP.
Our measure of multi-factor productivity MFP is computed without including the role of
ICT. Thanks to this choice, we can include ICT capital as an explanatory variable, and then also
compare the different impact of the two main control variables, that is KBRD and KTIC, on multi-
factor productivity. And in fact the introduction of KTIC significantly changes the estimates, as
shown in column 3. ETCR is no more significant, while EPLR still produces a negative impact and
presents a coefficient almost double in magnitude than before (-0.066). Education is not significant
as before. A one-percent increase in KBRD implies a 0.14% rise in MFP, while a one-percent
growth in KTIC is associated to a 0.06% augmentation in MFP. As expected, the addition of KTIC
reduces the coefficient for KBRD, given that it previously captured the effects of the two variables:
moreover we can observe that R&D activity contributes to technological progress more than the
adoption of ICT technology, as confirmed in most of the subsequent results, where the coefficient41
Table 2. The role of rigidities in regular and transitory labour contracts.





















































































Country fixed effect YES NO YES NO YES NO
Notes: - The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.
- The estimation with a country fixed effect corresponds to a fixed-effects panel data model. The estimation
without the country fixed effect is GLS estimation of a random-effects panel data model.
for KBRD is at least twice as bigger as the coefficient for KTIC. At the same time, the results for
ETCR and EPLR require some explanation: we can eventually argue that, since the usage of ICT
technology may reduce the demand for labour, especially for non-skilled workers, more flexibility
in the labour contracts is required in a ICT-based economy, in order to reduce labour market
rigidities and to improve technological progress; so the larger coefficient for employment protection
legislation could reflect that.
The results presented in table 2 allow for a comparison between the two components of
employment protection legislation, that is regular contracts (EPLR) and transitory contracts (EPLT).
In table 1 we have used EPLR because we consider it as a more reliable indicator of labour market
rigidities, because of the construction of the data for EPLT. Nevertheless, we are interested in
observing the different impact of these variables on MFP: so, when we use just one variable, the
coefficient for EPLR is equal to -0.066 (col.1), while the coefficient for EPLT is equal -0.016 (col.3).
The results don’t change much if we use both variables in the same specification (col.5): then, the
coefficient for EPLR is -0.056 and for EPLT is -0.013. This means that, even if employment42
protection legislation usually has a negative impact on MFP, this effect is much larger for regular
contracts than for transitory contracts.
3.2.2 Adding the interaction between product and labour market rigidities
In this second approach we are interested in analyzing the cross-interaction effects between
product market regulation and employment protection legislation. Indeed, we notice that rigidities
in product market and labour market are strongly correlated, since countries with high product
market regulation often present a quite rigid legislation on employment protection. Starting from
this observation, the hypothesis that we want to test is whether these rigidities may have a
complementary effect on productivity, as proposed in the analysis by Aghion, Askenazy, Bourlès,
Cette and Dromel (2009): because of such complementarity, the interaction term between the
rigidities in goods and labour market should be considered as an important determinant of multi-
factor productivity, since it would capture an overall effect not considered in the estimations for the
single indicators as explanatory variables. For this reason, we extend our analysis by including such
interaction term to the previous specification, in order to compare the impact of the interaction term
with the effects of the single indicators of market rigidities.
Then the specification of the regression function, after adding this interaction term, is the
following one:
it it it it it it it it i it u KTIC ln KBRD ln HIGH EPL * ETCR EPL ETCR MFP ln         6 5 4 3 2 1 25       
where ETCRit*EPLit is the interaction term between product market regulation and employment
protection legislation in country i and time t.
In table 3 we present the results for the case where the indicator of goods market rigidities is
ETCR, that is the general indicator of product market regulation which includes the component of
the public sector. In column 1, we estimate the regression with ETCR and EPL as distinct variables:
ETCR is not significant, while EPL shows a negative coefficient equal to -0.037. In column 3, we
run the regression which only includes the interaction term ETCR*EPL: it has a negative coefficient
equal to -0.003, then it implies that the overall effect of market rigidities on MFP4 is however
negative. Finally, in column 5, we present the results for a regression function with ETCR, EPL and
ETCR*EPL as main explanatory variables: here we observe no significant coefficient for EPL, a
significant and positive coefficient for ETCR (0.016) and a significant and negative coefficient for
ETCR*EPL (-0.004). While the outcome for the interaction term has the expected sign, the positive
coefficient for ETCR is quite surprising compared to all the other results. We suppose that this
unusual result is due the peculiar construction of the index of product market regulation, also
including the subcomponent for public sector.43
Table 3. The interaction between product and labour market rigidities.















































































Country fixed effect YES NO YES NO YES NO
Notes: - The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.
- The estimation with a country fixed effect corresponds to a fixed-effects panel data model. The estimation
without the country fixed effect is GLS estimation of a random-effects panel data model.
For this reason, in table 4 we show the results for a slightly different specification, where the
impact of public sector is separately considered, that is:
it it it it it it
it it it it i it
u UR HPW ln KTIC ln KBRD ln HIGH
EPL * ETCRNOPUB EPL PUB ETCRNOPUB MFP ln
     
     
9 8 7 6 5
4 3 2 1
25     
    
where ETCRNOPUBit is the index of product market regulation without public sector for country i
and in time t, PUBit is the indicator of public sector presence in the considered industries,
ETCRNOPUBit*EPLit is the interaction between product market regulation (without public sector)
and employment protection legislation, lnHPWit is the log of numbers of hours per worker and UR
is the unemployment rate. In particular, the latter two explanatory variables are added in order to
control for the cyclical effects which can influence the level of multi-factor productivity.
As before, in column 1, we estimate the regression with ETCRNOPUB, PUB and EPL as
distinct variables: but this time ETCRNOPUB has a negative and significant (even at 10% level)
coefficient equal to -0.010, while EPL shows a negative and significant coefficient equal to -0.033
and, what’s more important, PUB presents a positive and significant coefficient equal to 0.013. This
means that, when public sector is autonomously considered, the rigidities on the market of goods44
Table 4. The interaction between product (without public) and labour market rigidities


















































































































Country fixed effect YES NO YES NO YES NO
Notes: - The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.
- The estimation with a country fixed effect corresponds to a fixed-effects panel data model. The estimation
without the country fixed effect is GLS estimation of a random-effects panel data model.
have a negative impact on multi-factor productivity, as expected. The other interesting point is the
positive impact of public sector, which is confirmed in all the results of this table. A possible
explanation for this is related just to the peculiarity of the non manufacturing industries considered
in our dataset: since these network industries are usually characterized by a strong presence of
public sector, it is reasonable to expect that, at least for this particular sample of industries, a larger
public sector may imply higher multi-factor productivity, probably because publicly controlled
firms are more willing or simply have more resources to make large investments in order to increase
productivity.45
In column 3, we run a regression including the interaction term ETCR*EPL and PUB: then
the interaction term has a negative coefficient equal to -0.005, while public sector still has a positive
impact (0.014). Finally, in column 5, we present the results for a regression function with
ETCRNOPUB, PUB, EPL and ETCRNOPUB*EPL as main explanatory variables: here we observe
no significant coefficient for EPL and ETCRNOPUB, a significant and positive coefficient for PUB
(0.013) and a significant and negative coefficient for ETCRNOPUB*EPL (-0.005). In this way we
have identified a possible solution for the puzzle of the positive coefficient for ETCR in table 3,
given that it was due to the role of public sector.
3.2.3 Adding the interaction with the distance from the technological frontier.
In the third approach we are interested in considering the impact of the distance to frontier
on the convergence process, in particular through the interaction with the indices of market
rigidities and with the indicator of higher education. For this purpose, we will use two different
specifications.
A first specification of the regression function for this fixed effects model, with the
interaction term for the distance from the technological frontier, is the following one:
it it it it it it it
it it it it it it it i it
u UR HPW ln KTIC ln KBRD ln DIST * HIGH
HIGH DIST * EPL EPL DIST * ETCR ETCR MFP ln
     
      
10 9 8 7 6
5 4 3 2 1
25
25
    
     
where ETCRit*DISTit is the interaction between product market regulation and the distance to
frontier for country i and in time t, EPLit*DISTit is the interaction between employment protection
legislation and the distance to frontier, HIGH25it*DISTit is the interaction between the percentage of
population over 25 years old with some higher education and the distance to frontier. The results for
this specification are presented in columns 1-2 and 3-4.
In column 2, ETCR has a negative coefficient (-0.071), while ETCR*DIST shows a positive
impact. In a similar way, EPL presents a negative coefficient (-0.060), while EPL*DIST produces a
positive effect. In the two cases, since we have both the single explanatory variable and the
interaction term, the overall impact must be computed by summing the two effects. It implies that in
both cases market rigidities produce a negative impact on multi-factor productivity, but that this
negative effect tends to decrease for higher values of DIST, that is for countries which are closer to
the technological frontier. Then, for a given value of ETCR or EPL, the overall effect depends on
the value of DIST. On the basis of the values of the coefficients, we can say that the effects of
ETCR and of EPL are in any case negative if the ratio is equal or lower than 0.83: looking at the
data on the technological gap, we notice that, apart some outlier observations, DIST is always lower46
Table 5. The effects of market rigidities, education and distance to frontier (ratio) on MFP















































































































Country fixed effect YES YES YES YES YES YES
Note. The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.47
than this threshold, which ensures that the effects of market rigidities on multi-factor productivity
are however negative. In this case, similar results are obtained even if we use ETCRNOPUB as
indicator of product market regulation instead of ETCR, as in column 5, given that this time PUB is
not significant.
The results obtained under this specification are similar to the ones obtained in the paper by
Nicoletti and Scarpetta (2003), since they show a catch-up phenomenon with regard to the reforms
aimed at reducing market rigidities: given that the negative impact is larger for the countries farther
from the frontier, liberalization processes would produce a larger positive impact for the economies
with a wider technological gap to the leader.
Some different results for the role of the technological gap can be obtained if we use another
specification of the regression function, where the variables for market rigidities are not separately
considered, but a unique interaction term is used as explanatory variable, for goods and labour
market rigidities and for technological gap. This specification, corresponding to the one proposed in
the paper by Aghion, Askenazy, Bourlès, Cette and Dromel (2009), is the following one:
it it it it it it it it it it i it u UR HPW ln KTIC ln KBRD ln DIST * HIGH DIST * EPL * ETCR MFP ln         6 5 4 3 2 1 25       
where ETCRit*EPLit*DISTit is the interaction between product market regulation, employment
protection legislation and the distance to frontier for country i and in time t. The outcomes of this
specification are shown in columns 3 and 6.
The results in column 3 indicate a negative coefficient for the overall indicator of market
rigidities, interacted with the distance from the frontier, which is equal to -0.003. This implies that
market rigidities have a negative impact on multi-factor productivity and that this negative effect is
increasing for the economies near to the frontier, consistently with the results proposed in the article
by Aghion et al. (2009). Moreover, the interaction term between higher education and proximity to
frontier has a positive impact (0.014), meaning that the positive effect of education policies on
multi-factor productivity is larger for the countries close to the frontier. Similar outcomes are also
illustrated in column 6, where ETCRNOPUB is used as an indicator of product market regulation
instead of ETCR. Also here, the interaction between market rigidities (without public sector) and
technological gap produces a negative impact, while the interaction between education and distance
implies a positive effect; moreover, a larger public sector is associated to a higher multi-factor
productivity.48
3.2.4 The impact of market rigidities and of distance to frontier on MFP growth
After studying the impact of product and labour market rigidities on the level of TFP, we want
to examine the effect of product market regulation and employment protection legislation on the
growth rate of TFP. Table 6 provides the results of the analysis for the following specification:
it it it it it it it it
it it it it it it it i it
u UR HPW ln KTIC ln KBRD ln DIST * HIGH HIGH
DIST * EPL EPL DIST * ETCR ETCR DIST MFP ln
      
       

  
11 10 9 8 1 7 6
1 5 4 1 3 2 1 1
25 25      
     
where DISTit-1 is the distance to frontier for country i in time t-1. In this estimation, distance to frontier
is used both as a single explanatory variable and in the interaction term: the one-period lagged value of
the variable is useful in order to avoid possible endogeneity problems, given that both the TFP growth
rate and the distance to frontier are computed from the same data on multi-factor productivity levels.
Moreover, in the specifications reported in col.1-3 we use ETCR as an indicator of product market
regulation, while in the regressions indicated in col.4-6 we employ the two disjoint indices
ETCRNOPUB and PUB. In particular, for the discussion of the results, let focus on the most
interesting specifications.
The negative coefficient for product market regulation (col.1) shows that product market
rigidities have a negative effect on the growth rate of TFP. In order to check whether this effect
changes depending on the distance to frontier, we should look at the interaction. In fact, the
interaction term between ETCR and DIST (col.3), as well as the interaction term between
ETCRNOPUB or PUB and DIST (col.6), show a negative and significant coefficient: then, product
market regulation and public sector intervention are expected to decrease MFP growth rate in the long-
run, and this negative effect is bigger for the countries closer to the frontier. This is consistent with the
observation, noticed in other empirical works, that regulation can be particularly harmful for growth
when a country is close to the frontier.
Another important remark concerns the effect of business R&D capital and of ICT capital, given
that the results for these variables are now opposite in sign: more precisely, KBRD shows a positive
and significant coefficient while KTIC presents a negative and significant coefficient. This duality
of results is confirmed in all the specifications when we estimate the long-run effects on growth: so
this means that a one-percent increase of business R&D capital implies a rise of TFP growth rate
equal to 0.004%, while a one-per cent increase of ICT capital determines a decrease of TFP growth
rate equal to 0.007%. Then, comparing the results for the level and for the growth of total factor
productivity, we notice that a policy aimed at increasing the amount of business R&D capital would
produce both an increase of TFP level in the short-run and a higher growth rate in the long-run; on
the contrary, a policy designed to augment the quantity of ICT capital would cause an increase of
TFP level in the short-run, but a lower growth rate in the long-run. Provided that the investments in
R&D capital are useful to promote innovation, while the investments in ICT capital consist in the49
Table 6. The effects of market rigidities and distance to frontier on MFP growth







































































































































Country fixed effect NO NO NO NO NO NO
Note: - The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.
- The estimation with a country fixed effect corresponds to a fixed-effects panel data model. The estimation
without the country fixed effect is GLS estimation of a random-effects panel data model.50
adoption of an existing technology, we can interpret this result in the following sense: that a strong
innovation activity can promote economic growth in the long-run, while an imitation- based
strategy can increase the level of total factor productivity in the short-run but cannot sustain high
growth rates in the long-run.
3.3 Conclusions
The empirical study proposed in this section is aimed at analyzing the effects of competition
policy on the level and on the growth of multi factor productivity, paying specific attention to the
liberalization processes, designed to reduce product market regulation in some non-manufacturing
industries (energy, transport, communications). In fact, the ETCR index takes into account various
aspects of market regulation, such as barriers to entry, vertical integration and public ownership: for
these elements, it could be considered as a good (inverse) indicator of competition for the market,
because the higher is product market regulation, the lower is the possibility for a new firm to enter the
market and the lower is also the competition for that market.
So, on the basis of the outcomes of this analysis, we can notice that product market
liberalization as well as labour market deregulation determine an increase of total factor productivity,
even if the coefficients present a higher significance level and also a larger magnitude for labour
market than for product market. A possible justification of this disparity can be the peculiar
construction of the ETCR index, also including public ownership. In fact this subcomponent, when it
is autonomously set in the regression, shows a positive effect on multi-factor productivity, while all
the other subcomponents register a negative impact on the dependent variable: for this reason, we
present separately the results for public ownership and product market regulation without public
sector. So a first important aspect shown by this study is the role of public sector in promoting
productivity. But a further development of the analysis should consider whether this positive impact
can be identified for the entire economy or whether it holds only for the non-manufacturing industries
included in this OECD database (that could be possible because of the specific features of these
industries).
A second relevant aspect concerns the effects of business R&D capital and ICT capital: in fact
their positive impact on the level of multi-factor productivity is an important result of the analysis. In
any case, business R&D capital shows higher coefficients than ICT capital, and then this implies that
research activity would contribute to total factor productivity more than the adoption of ICT
technologies. In any case, in a further study, it would be interesting to verify whether this disparity in
the results holds also when we consider a more heterogeneous sample of countries in the interaction
with the distance from the technological frontier. In fact, it is reasonable to think that research capital51
can be more important for the countries near to the technological frontier while ICT capital can be
more relevant for the countries far from the frontier: this is because a country with a lower technology
level can improve its productivity simply by adopting the existing innovations, while a more advanced
country can increase its productivity level only by investing in R&D.
A third interesting point regards the effect of product market regulation and employment
protection legislation on total factor productivity when market rigidities are interacted with the
distance to the frontier. In fact, discussing the existing literature, we have noticed that various
empirical works have obtained different results for the sign of such interaction. Now, the outcomes
proposed in this study support the hypothesis of the heterogeneity of effects: indeed, for some
specifications, the interaction with the distance displays an innovation-enhancing effect (that is the
positive effect of market liberalizations on multi-factor productivity is higher for the countries close to
the frontier, because the existing technology level would reinforce the incentive for innovation); while
for some other specifications, the interaction term presents a catch-up effect (that is the positive impact
of market deregulation is larger for the countries far from the frontier, because it would accelerate the
convergence process). As we can see, these are two completely different results, but economic theory
suggests that both effects can exist at the same time, so the final effect simply depends on which of
them prevails at each time for a given country.52
Section C
A final comparison of the two analyses
After examining the results obtained for each specific analysis, we can compare the different
outcomes observed in the two sections, given that we have used the same dataset for the dependent
variable and for the control variables, but we have employed different explanatory variables: in the
first analysis, we have examined the effects of economic freedom on the level and on the growth of
multi-factor productivity, while in the second study we have investigated the impact of product
market regulation on the same dependent variables. Then we want to verify whether the use of
different indicators of product market competition can affect the estimates of the analysis in this
empirical framework. In fact, as we discussed in the previous chapter, the most important problem
for this empirical analysis concerns the choice of the appropriate indicator for product market
competition. So, if the estimates obtained from the usage of different indicators are analogous, we
can think that our results are quite robust in explaining the impact of competition on growth.
We conduct this comparison in two different stages: firstly we compare the regressions
where the dependent variable is the level of total-factor productivity, then we consider the
regressions where the dependent variable is the growth rate of multi-factor productivity. But, firstly,
we have to clarify two important points about the empirical results that we want to summarize, also
in order to make clear the comparability of such outcomes.
Regarding the first analysis, we will focus on the results of the specifications which include
business freedom as the main explanatory variable, for two reasons: because the indicator of
business freedom, among the several components of economic freedom, is the one presenting more
analogies with the index of product market regulation, also from the construction point of view;
moreover, because the estimates of the impact of business freedom on MFP growth are quite robust
to eventual changes in the specification of the regression function, for example to the introduction
of some lags in the distance to the frontier (see appendix A).
Concerning the second analysis, we will concentrate on the results of the regressions which
present separately the effect of product market regulation and employment protection legislation,
without considering the interaction between product and labour market rigidities, for two
motivations: firstly because, according to our analysis (see tables 3-4 in section B), the interaction
term doesn’t really add another effect to the impact produced by the two disjoint explanatory
variables; secondly, for comparability reasons, because the interaction term between ETCR and
EPL doesn’t have a corresponding term in the first analysis.53
Based on these clarifications, we can observe that the two analyses get similar results in the
explanation of the impact of product market competition on TFP level, also if we consider this
effect in the interaction with the distance from the technological frontier. In fact, business freedom
has a positive impact on the level of multi-factor productivity and correspondingly product market
regulation has a negative effect on MFP level (with a more significant result if we exclude the
component for public sector). Moreover, when the indicator of product market competition is
interacted with the distance, we can notice a non-linear effect of competition, since the coefficients
of the explanatory variable and of the interaction term are both significant but with different signs,
in such a way to illustrate the two countervailing effects: then business freedom has an overall
positive impact for the countries far from the frontier, but it may produce a negative effect for the
economies close to the frontier (approx. if the productivity ratio is higher than 2/3); at the same
time, product market regulation reduces the level of total factor productivity for the countries far
from the frontier, but it may also increase TFP level for the economies very close to the frontier
(approx. if the productivity ratio is higher than 80%). Provided that there is a clearly negative
correlation between business freedom and product market regulation, the two results are practically
symmetric and the conclusion is the same: the laggard economies can obtain a higher payoff than
the leader countries, in terms of variation in TFP level, from a reduction of regulatory barriers
which negatively affect business freedom.
Moreover, we can notice other important similarities in the effects of business R&D capital
and ICT capital on TFP level: both in the first analysis, and in the second study, they show positive
and significant coefficients and moreover the positive impact of R&D capital is quantitatively
greater than the positive effect of ICT capital
12. It confirms the idea that innovation can contribute
to technological progress more than the adoption of the existing technologies.
As far as higher education is concerned, we also see that this variable is not always
significant but, when it is, the effect of human capital on MFP level is positive: more precisely, as
we can observe from the second study, where higher education is also interacted with the distance
to frontier, we recognize an increasing positive effect of human capital for the countries close to the
frontier.
So far, we have just considered the impact of the observed variables on the level of multi-
factor productivity and we can conclude that both liberalization reforms and investments in R&D
12 This difference in the magnitude of the coefficients is particularly evident for the results of the second
analysis, while is less important in the first study: in fact, in the first analysis, we observe a greater coefficient for
business R&D capital than for ICT capital just for some specifications, even if these are the ones with the most
significant coefficients.54
and ICT capital can improve the productivity level in the short term, given the analogous results in
the two sections of our analysis. Things change when we examine the impact of these policies in the
long-run, that is when we introduce the growth rate of total factor productivity as a dependent
variable. In fact, in this case, we can observe that some policies having positive effects in the short-
run don’t produce the same impact in the long-run and in some cases they can also reduce the
growth rate of TFP. In this way, we can notice in the evaluation of such policies (and in particular
of competition policies as well as of ICT implementation policies) a trade-off between static
efficiency and dynamic efficiency: in fact, some policies which pursue the objective of static
efficiency can be detrimental or at least irrelevant for dynamic efficiency purposes. So, let examine
the results of the specifications including TFP growth as a dependent variable.
In this case, business freedom as a single variable has a negative impact on MFP growth.
Nevertheless, when we interact it with the distance from the technological frontier, we notice that
this interaction term has a positive sign: then it means that business freedom can increase TFP
growth and that this positive effect is larger for the countries close to the frontier. By comparing the
two countervailing effects, we can conclude that business liberalizations can positively contribute to
economic growth in the advanced countries, provided that the productivity ratio is higher than 60%,
which means that the MFP level of this economy is equal at least to the 60% of the MFP level of the
leader
13.
In the same specification of the regression function, product market regulation as a single
variable has a negative impact on MFP growth; also the interaction between product market
regulation and distance to frontier has a negative and significant coefficient. But, when both the
regulation variable and the interaction term are included in the regression, only the interaction term
shows a significant and negative coefficient. This implies that the reforms aimed at reducing
regulatory barriers always produce a positive impact in terms of increasing TFP growth rate and
that this beneficial effect is quantitatively greater for the countries close to the frontier: in this case,
the non-significance of the regulation variable implies that no minimum threshold of TFP level is
required for a given country in order to observe this positive impact of regulatory reforms on
productivity growth.
So, apart from this latter detail (i.e. whether all countries or some of them can benefit from
liberalization in order to increase growth rates), the conclusion is the same for both analyses. And
13 The same result holds also when the relevant variable of the distance to the frontier is a one-year or a two-
year lagged measure (see table A.1 in Appendix A). Also in this case, the coefficient for business freedom is, in
absolute value, approximately equal to 3/5 of the value of the coefficient for the interaction term: then, for the countries
which have a productivity level higher than 60% of the productivity level of the leader, business liberalizations can
increase the growth rate of TFP.55
here we can observe a sort of trade-off between short-run and long-run in the effect of the
implementation of such reforms: business liberalizations can produce a substantial increase of TFP
level in the short-run but can determine just a modest increase, or even a decrease, of TFP growth in
the long-run for the countries far from the frontier; at the same time, such regulatory reforms can
cause a decrease of TFP level in the short-run but can also induce a significant increase of TFP
growth rate in the long-run for the countries close to the frontier. In other words, for a given
country, what is beneficial in the short-run cannot be the same in the long-run and vice versa. So, in
this sense, we can notice in such cases an alternative between static and dynamic efficiency.
We can also add some remarks about the individual impact of the distance to frontier on
TFP growth rates. In the first analysis, we find substantial evidence in favour of the convergence
hypothesis, since the distance presents a negative and significant coefficient, especially when such
variable is used as a one-year or two-year lagged measure: this is particularly important because the
introduction of the lags rules out the possibility that the result can be determined by the endogeneity
of the regressor and then it supports the reliability of the result. Instead, in the second study, even if
we use a one-year lagged measure of distance to frontier, the coefficient for the variable is generally
not significant.
Finally, we can consider the results for R&D and ICT capital: here, in particular for the
latter variable, the trade-off between short-run and long-run is even more evident. In fact, in both
analyses, and more clearly in the second one, business R&D capital has a positive impact on MFP
growth, while ICT capital has a negative effect on MFP growth. This result for the growth rate is
quite remarkable, if we recall that instead the impact on MFP level was positive for both variables.
This implies that investments in R&D are always beneficial for multi-factor productivity, both in
level terms, and in growth rates, while investments in ICT improve productivity levels but reduce
productivity growth. From this result, we can draw the conclusion that the best strategy for
encouraging productivity growth is to promote investments in R&D in order to get more
innovation: in fact, the adoption of the existing technologies, especially in the ICT field, can
generate some improvements in the productivity level, but cannot drive a lasting growth process.
This is a consideration that we can apply also to the European case: the ICT revolution has certainly
increased the level of productivity in many countries, which didn’t have such technologies before,
but it cannot sustain growth forever. So, more investments in R&D are required in order to promote
economic growth in the long-run.
Then, after this comparison of the estimates, we can conclude that the two empirical
analyses get very similar results regarding the impact of competition policy on growth and propose
essentially the same implications for growth policy, no matter what is the specific indicator used for
measuring product market competition (regulation index or business freedom). Also, in a more56
general setting, a central idea that we can take from this empirical analysis on competition and
growth is that time really matters for the implementation of growth-enhancing policies, such as
business liberalizations or ICT investments: so, for a given government, as for any public authority
interested in growth process, it is fundamental to adopt the correct time approach, in order to obtain
the desired outcome.
Table 7. A summary of the empirical results.
Dep. Var.: ln MFP (log) (A) (B)
Business Freedom +
Business Freedom*Distance _
Product Market Regulation _
Product Market Regulation*Distance +
Higher Education + _
Higher Education*Distance Not included +
Business R&D Capital + +
ICT Capital + +
EPO Patent Counts + Not included
Country fixed dummy YES YES
Dep. Var.: Δln MFP (growth rate)  (A)  (B) 
Distance to Frontier _ Not significant
Business Freedom _
Business Freedom*Distance +
Product Market Regulation +
Product Market Regulation*Distance _
Higher Education Not significant +
Higher Education*Distance Not included _
Business R&D Capital + +
ICT Capital _ _
EPO Patent Counts + Not included
Country fixed dummy NO NO57
Appendix A
In table A.1, we present the results of the estimation of the regression function, corresponding
the one used in table 5 of the first analysis, where the dependent variable is the growth rate of TFP and
the main explanatory variable is business freedom. The peculiarity of these estimates is that the
distance to frontier is used as a lagged variable, in order to avoid possible endogeneity problems due to
definition of the distance as the ratio between MFP levels. As we can observe from the results, this
robustness check using the lagged variable for the distance to frontier confirms the results that we have
previously obtained.
In this appendix, we don’t include the results of the robustness check for the analogous
regressions, where the dependent variable is TFP growth and the explanatory variables are economic
freedom or trade freedom. In fact, in several cases, these outcomes are not statistically significant and
this raises some doubts about the robustness of the results of the specifications reported in tables 4 and
6, especially for the positive coefficient of the distance to frontier as well as for the negative
coefficient of business R&D capital.58
Table A.1. The effects of business freedom and of lagged distance to frontier on MFP growth
Dep. Var.: MFP Growth (1) (2) (3) (4) (5) (6) (7) (8)




































































































Country fixed dummy NO NO NO NO NO NO NO NO
Notes: - The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.
- The estimation with a country fixed effect corresponds to a fixed-effects panel data model. The estimation without the country fixed effect is GLS
estimation of a random-effects panel data model.59
Appendix B
In tables B.1 and B.2, we present the results of the estimations for the same specifications
used in table 5, but with a different measure of the distance from the technological frontier. In fact,
following the analysis of Aghion, Askenazy, Bourlès, Cette and Dromel (2009), we use a
qualitative measure of the technological gap, that is we define a dummy variable, whose value is
equal to 1 for the countries close to the technological frontier and 0 for the economies far from the
frontier. In particular, in order to establish this distinction, it is necessary to indicate a specific
threshold above (under) which a country is considered close to (far from) the frontier. In our
analysis, we employ two different thresholds for the ratio between multi-factor productivity in
country j and multi-factor productivity in the technological leader country: they are equal to 80%
(table 6) and to 70% (table 7) of the multi-factor productivity in the US.60
Table B.1. The effects of market rigidities, education and distance to frontier (dummy 80%) on MFP













































































































Country Fixed Effect YES YES YES YES YES YES
Notes. The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.61
Table B.2. The effects of market rigidities, education and distance to frontier (dummy 70%) on MFP















































































































Country Fixed Effect YES YES YES YES YES YES
Notes. The symbols ***, **, * indicate respectively a significance level of 1%, 5% and 10%.62
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